ChinaConnect247 MEXICO / MARKET INTELLIGENCE

A better workspace. R
A market to test. — —
Proof before scale.

Mexico / Prorials electric standing desks and monitor llustrative category drawing - not the actual model or
approval evidence.
stands

Read the opportunity. Prove the assumptions.

Build evidence before building inventory.

8 October 2026 / Mexico THE OPPORTUNITY / 01
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Prove it.
Then scale It.

Commit real scale only If the first container sells through at
least 60% within 90 days at a verified importer gross margin
of 30% or better, with NOM certification in hand and a
distributor reorder.

Current recommendation: TEST, not a full launch. Before the pilot, confirm the exact product's certification scope,
importer, real quotations and buyer interest. This gate governs scale-up after the pilot; the source does not establish
Mexican sales or approvals.

8 October 2026 / Mexico GO / NO-GO / 02
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One unit.
Three cost cases. 371.00

lllustrative component sums. 2 7 1 . OO
Not probabilities or quotations.
195.00

BEST / LOW MID / BASE WORST / HIGH

USD per boxed dual-motor desk including desktop. Component sums: best 195 / base 271 / worst 371. These are unquoted assumptions, not probabilities.
Mexican IVA/import VAT is not shown as a separate line: confirm additional cash flow and recoverability with a qualified adviser.

8 October 2026 / Mexico COST SCENARIOS / 03
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The numbers to discuss first. S

RETAIL PLANNING TARGET BASE COMPONENT SUM

MXN 7,500-11,000 USD 271 / desk

Planning target, not an observed transaction

Planning target, not an observed transaction

INITIAL ENTRY TARGET

USD 25k-40k

Planning target, not an observed transaction

8 October 2026 / Mexico PILOT TARGETS / 04
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Read the differences before committing.

0l

A proxy is not your product
market

The USD 37.0m 2026 / USD 61.3m 2031 forecast and
10.6% CAGR concern core materials, not standing
desks. Aerospace, automotive, Toray, Tiansheng and
Cemex references are adjacent context, not proven
desk demand or direct desk competitors. The overview
score is 5/10; the detailed score is 4/10.

MEXICO / MARKET INTELLIGENCE
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02

Reconcile the first-order budget

The setup table assigns USD 15k-25k to roughly
300-400 desks. At its stated USD 150-220 FOB target,
the same quantity implies USD 45k-88k in goods alone.
At USD 271 base cost, 300-400 units imply USD
81.3k-108.4k before additional fixed costs. These are
arithmetic checks, not new quotations.

8 October 2026 / Mexico
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Read the differences before committing.

03

Different targets are not a
verified margin

The opening landed target is USD 210-260, below the
detailed USD 271 base. The report gives 35-45%,
30-38% and 25-30% margin ranges with different
channel labels. At a USD 380-420 importer sale and
USD 271 direct-cost allowance, gross contribution is
USD 109-149, or 28.7-35.5%, before overhead and
other omitted charges.

MEXICO / MARKET INTELLIGENCE

\l/
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04

Certification and timing need
exact-model checks

The source makes broad NOM, certificate-holder and
Spanish-invoice statements. Keep them as
requirements to verify with a Mexican broker and
certification body, not independent legal clearance. It
gives 2-4 months for the pilot and 4-6 months for
sellable stock. Its 90-day plan is conditional.
Certification amortisation, inventory and tax cash flow
need one consistent budget.

8 October 2026 / Mexico
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Gross margin is not net profit. i

SELLING PRICE UNIT COST ALLOWANCE GROSS CONTRIBUTION
USD 400.00 USD 271.00 USD 129.00
per desk; importer sale example per desk; importer sale example per desk; importer sale example

Contribution / selling price = 32.2% gross margin

[llustration: USD 400 selling price minus USD 271 assumed direct-cost allowance = USD 129 gross contribution, or 32.25% of selling
price. Not net profit. The source excludes a separate IVA/VAT line and may omit channel fees and other costs; confirm tax treatment
and avoid counting certification twice.

8 October 2026 / Mexico UNIT ECONOMICS / 07



ChinaConnect247

Follow the route to the customer.

0l —

Factory

Exact SKU, materials,
model-specific tests,
production terms and written
quotation.

8 October 2026 / Mexico

02 —

Importer

Classification, approvals,
freight, customs, tax cash
flow and local documents.

03 -

Channel

Distributor or marketplace
terms, margin basis, returns
and local service.

MEXICO / MARKET INTELLIGENCE

04

Customer

Sell-through, product
feedback, repeat orders and
support demand.

SOURCING FLOW / 08
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%

A practical, conditional roadmap. 25

0l 02 03

Confirm Validate Decide

Request Prorials' technical file, Secure a Mexican importer and Run the pilot, measure 90-day
exact-model quotation and channel interest; obtain actual sell-through and verified importer
references. Validate product freight and compliance quotes, test margin. Scale only with 60%
classification, certification scope samples and reconcile cash sell-through, at least 30% margin,
and container loading with requirements before ordering. applicable certification and a
qualified local providers. distributor reorder.

This sequence is a decision aid, not a delivery promise. The complete original 30 / 60 / 90-day plan and its assumptions follow in the research detail.

8 October 2026 / Mexico VALIDATION PATH / 09
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Know what the terms mean S
n I\

FOB CIF

Factory-export price basis; not your delivered cost. Cost, insurance and freight basis; verify which taxes and

charges remain.

Gross margin MOQ

Selling price minus direct product cost, divided by selling Minimum order quantity; compare the pilot with

price; not net profit. cost-amortisation volumes.

HS / HTS Evidence grade

Tariff classification; a suggested code needs model-specific The research assessment of a source, not proof of supplier or

confirmation. product approval.

8 October 2026 / Mexico QUICK GUIDE / 10
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Find the detail you need.

01 / Your market at a glance

02 / The opportunity in plain English

03 / Your one-minute decision brief

04 / How attractive is the opportunity?

05 / How large is the wider market?

06 / What is creating demand?

07 / What is changing now?

08 / Seasonality

09 / Who buys, and what matters to them?
10 / Where to sell first

11 / Who you compete with - and how to stand out
12 / Price positioning and margin pressure
13 / Documents and approvals to check
14 / Getting the product into the market
15 / What your buyers will expect

16 / What could undermine the plan?

17 / Where you could build an advantage

8 October 2026 / Mexico

18 / A practical route into the market

19 / Make your supplier meetings count

20 / Your next actions

21 / The points that matter most

22 / The full unit-cost breakdown

23/ Cash required and the route to payback

24 | The product brief to send a supplier

25 / Ask these questions before paying

26 / Potential channels and contacts to investigate

27 | Which customer segments fit best?

28 / When this opportunity may not suit you

29 / What to confirm before placing an order

30 / Evidence, assumptions and unanswered questions
31 / How much confidence should you place in the evidence?
32 / Your first 90 days

33 / Other markets worth comparing

34 / Research references and useful links
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Your market at a glance

0l

Mexico - Zhejiang
Prorials Advanced
Materials Co., Ltd
Market reviewed:
Mexico

Report date:

8 October 2026.

8 October 2026 / Mexico

02

MEXICO / MARKET INTELLIGENCE

03

Opportunity score

5/10 out of 10

Assessment

Emerging Opportunity overall

01 / Your market at a glance / 12
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Your market at a glance S

04

Market value and
growth

USD 37.0 million (Mexico core materials
market, closest available proxy) growing
10.6% CAGR (2026-2031)

8 October 2026 / Mexico 01 / Your market at a glance / More detail / 13
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The opportunity
in plain English

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

Zhejiang Prorials Advanced Materials Co., Ltd. is a Chinese manufacturer of
height-adjustable standing desks, monitor/TV stands, and smart furniture, exporting
to over 100 countries and claiming national leadership in monitor-stand and
standing-desk frame shipments. Mexico's core materials market - the closest available
proxy for advanced materials demand - is valued at USD 37.0 million in 2026 and
forecast to reach USD 61.3 million by 2031 at a 10.6% CAGR, driven by nearshoring
into North American aerospace and automotive supply chains. No evidence was found
of Prorials' current sales, pricing, or distribution in Mexico, so this report treats Mexico
as an unverified, early-stage opportunity. Any importer or brand owner must secure
NOM certification (mandatory for many consumer goods) before customs release, with
testing timelines of roughly 5-14 weeks and quoted certification costs around USD
4,000 for electronics. The commercial case rests on nearshoring-driven demand for
office and ergonomic furniture, not on documented Mexican sales of this specific
supplier.

Opportunity assessment - Emerging Opportunity Mexico's nearshoring momentum
and a 10.6% CAGR in adjacent core materials demand support a credible
medium-term case for ergonomic office furniture, but no evidence confirms Prorials'
presence, pricing, or channel partners in Mexico. The score reflects real macro
tailwinds offset by mandatory NOM compliance, unverified local demand data, and no
named importers or distributors.

02 / The opportunity in plain English / 14
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Your one-minute
decision brief

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

The figures below are planning estimates, not a supplier quotation. Confirm
assumptions and actual costs before committing.

TEST Prorials is a credible, verified Chinese standing-desk and monitor-arm
manufacturer with export experience, but Mexico-specific pricing, tariff, freight and
buyer evidence is absent, so a small paid pilot is the only defensible commitment.

Best customer

Mexican office furniture distributor or contract-furniture dealer serving corporate
fit-outs and home-office retail

Best product

Dual-motor electric sit-stand desk frame plus desktop, mid-range specification with
NOM-compliant power supply

Best channel

Direct import to a Mexican importer-of-record who holds the NOM certificate, then sell
through office-furniture distributors and e-commerce

03 / Your one-minute decision brief / 15
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03

Your one-minute
decision brief

8 October 2026 / Mexico

Target retail price

MEXICO / MARKET INTELLIGENCE

MXN 7,500-11,000 per desk (USD 400-590 at ~19 MXN/USD)

Target landed cost

USD 210-260 per desk landed in Mexico

Expected gross margin

35-45% at importer/distributor level before overhead

Entry budget

USD 25,000-40,000 for a first container pilot including certification and working

capital

Time to market

4-6 months from supplier selection to first sellable stock

03 / Your one-minute decision brief / More detail / 16
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Your one-minute
decision brief

8 October 2026 / Mexico

Biggest obstacle

MEXICO / MARKET INTELLIGENCE

NOM certification must be held by a Mexican legal entity, and no Mexico-specific tariff,

freight or buyer evidence was found in this research

Confidence in this call

Low

03 / Your one-minute decision brief / More detail / 17
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\l/

How attractive is the opportunity? |

N
7|

Overall score e

Market demand Score: 6/10

Why: Mexico's office and nearshoring-driven corporate furniture demand is real, but no
standing-desk-specific Mexican consumption data was found in the evidence.

Growth Score: 6/10

Why: Mexico core materials and advanced manufacturing forecasts show 10.6% CAGR to
2031, indicating a growing industrial base, but this is adjacent rather than direct evidence
for standing desks.

8 October 2026 / Mexico 04 / How attractive is the opportunity? / 18
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How attractive is the opportunity? |

N
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Why: Global and Chinese furniture brands plus local assemblers compete in Mexico; no
named Mexican standing-desk importers or distributors appeared in the evidence.
Regulatory difficulty SIS S0
Why: NOM certification is mandatory for applicable electrical goods, must be held by a
Mexican company, and takes roughly 5-14 weeks depending on scope.
Margin potential SOREE BIAL

Why: Mid-range imported desks can support 35-45% importer gross margin if landed cost
is controlled, but this is an estimate, not sourced.

8 October 2026 / Mexico 04 / How attractive is the opportunity? / More detail / 19
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\l/

How attractive is the opportunity? |

N
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Import complexity Score: 4/10

Why: Mexico requires a customs broker, Spanish commercial invoice, and strict
documentation; no freight or duty data was found in the evidence.

Local partner Score: 5/10
[ ili Why: Mexico has established office-furniture distributors and contract dealers, but none

avallablllty were named in the evidence and must be validated.

Speed to market Score: 5/10

Why: Certification plus ocean freight plus first sales cycle realistically means 4-6 months,
which is workable but not fast.

8 October 2026 / Mexico 04 / How attractive is the opportunity? / More detail / 20
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%

How attractive is the opportunity? 2K

Score: 2/10

Why: Supplier evidence is strong, but Mexico pricing, tariffs, freight, buyers and import
data are all missing from the research.

Evidence confidence

The supplier is credible and the category is plausible, but the Mexico-specific commercial
case is unproven. Treat this as a paid validation exercise, not a scale commitment.

8 October 2026 / Mexico 04 / How attractive is the opportunity? / More detail / 21
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Market value (2026)
O 5 USD 37.0 million (Mexico core materials market, closest available proxy)

_ Growth rate
How large is the

wider market?

10.6% CAGR (2026-2031)

Forecast (2031)
USD 61.3 million

Confidence

LOW

8 October 2026 / Mexico 05 / How large is the wider market? / 22
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Basis
O 5 MarketsandMarkets Mexico Core Materials Market data used as a proxy; no

market-size figure specific to standing desks, monitor stands, or Prorials' product lines
in Mexico was found in the evidence.

How large is the
wider market?

8 October 2026 / Mexico 05 / How large is the wider market? / More detail / 23
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What is creating
demand?

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

1 Nearshoring of North American manufacturing High Mexico's strategic position in
North American aerospace and automotive supply chains creates sustained demand
for advanced materials and lightweight components.

2 Foreign direct investment in regional manufacturing hubs High Regional hubs
continue to attract FDI from companies seeking nearshoring opportunities, expanding
industrial and office infrastructure demand.

3 Fuel-efficiency and lightweighting requirements Medium Increasing demand for
fuel-efficient vehicles and aircraft components sustains consumption of advanced
materials in Mexico.

4 Global advanced materials growth spillover Medium The global advanced materials
market is projected to grow from USD 98.22 billion in 2026 to USD 134.03 billion by
2030 at 8.1% CAGR, with automotive and electronics among the fastest segments.

06 / What is creating demand? / 24
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What is changing now?

0l

02

MEXICO / MARKET INTELLIGENCE

%

AVS
71N

03

1 Nearshoring supply-chain relocation
Accelerating Mexico is developing
advanced manufacturing capabilities and
supply-chain resilience, attracting
investment from firms diversifying away
from Asia. Signhal: MarketsandMarkets
Mexico core materials outlook

8 October 2026 / Mexico

2 Ergonomic and height-adjustable office
furniture demand Steady Prorials'
product range (standing desks,
height-adjustable desks, gaming desks,
monitor stands) aligns with global office
ergonomics trends, though
Mexico-specific demand data was not
found. Signal: Supplier product portfolio
and export scope across 100+ countries

3 Tightening product-safety enforcement
Accelerating Mexico's export-oriented
industries face stricter regulatory
standards for product safety, compelling
investment in certified testing and
compliance. Signal: MarketsandMarkets
Mexico material testing market analysis

07 / What is changing now? / 25
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What is changing now? i

04

4 Advanced die-casting and automotive
component demand Steady Mexico's
casting and forging market is forecast to
grow at 5-12% CAGR toward USD 235.19
million, reflecting automotive demand
for advanced manufacturing. Signal:
Research and Markets, October 2026

8 October 2026 / Mexico 07 / What is changing now? / More detail / 26
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Seasonality

8 October 2026 / Mexico

Planning note

MEXICO / MARKET INTELLIGENCE

No seasonality data specific to standing desks, monitor stands, or Prorials' products in
Mexico was found in the evidence; omit seasonal planning assumptions until primary

data is gathered.

08 / Seasonality / 27
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Who buys, and what matters to them? v

0l 02 03

Typical buyer Demographics Price sensitivity
Corporate office fit-out buyers, Urban professional and corporate buyers Medium

ergonomic furniture distributors, in manufacturing and office hubs; no

e-commerce office-furniture retailers, demographic data specific to Mexico was

and gaming/desk accessory resellers in found in the evidence.

Mexico.

8 October 2026 / Mexico 09 / Who buys, and what matters to them? / 28
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Who buys, and what matters to them? N7

04

05

MEXICO / MARKET INTELLIGENCE
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06

Sensitivity note

Prorials positions itself in
mid-to-high-end markets (e.qg., Japan's
Alice), suggesting a quality-over-price
positioning; Mexican price sensitivity was
not evidenced.

8 October 2026 / Mexico

What they value

Durability and build quality, Certified
safety compliance, Ergonomic
functionality, Supply reliability and lead
time

Where they buy

Office furniture distributors, E-commerce
marketplaces, Corporate procurement /
B2B contracts, Specialty ergonomic
retailers

09 / Who buys, and what matters to them? / More detail / 29
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Who buys, and what matters to them? v

07

Purchase drivers

Workplace ergonomics mandates,
Nearshoring office expansion, Durability
and warranty, Compliance with NOM
labeling and safety

8 October 2026 / Mexico 09 / Who buys, and what matters to them? / More detail / 30



ChinaConnect247

Where to sell first 2K

MEXICO / MARKET INTELLIGENCE

%

Office furniture
distributors and
dealers

Fit: Strong

Channel notes: Distributors serving corporate fit-outs are the natural route for
height-adjustable desks and monitor stands. Identify distributors in Mexico City,
Monterrey, and Guadalajara; provide samples and NOM documentation.

E-commerce
marketplaces

Fit: Moderate

Channel notes: Online channels suit gaming desks and monitor stands but require local
fulfilment and Spanish-language listings. Partner with a Mexican importer holding NOM
certification to list on marketplaces.

Corporate/B2B direct
contracts

8 October 2026 / Mexico

Fit: Moderate

Channel notes: Large employers and co-working operators may buy directly, but require
local entity or importer of record. Appoint a Mexican importer or agent to bid on corporate
tenders.

10 / Where to sell first / 31
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Wh t Il first >
ere to se Irs 71
OEM/ODM supply to Fit: Strong
Channel notes: Prorials' stated OEM/ODM capability and component focus (frames,
Iocal brands single-motor desks) suit supplying Mexican furniture brands. Offer private-label frames

and desks to Mexican office furniture brands with NOM handled by the brand.

8 October 2026 / Mexico 10 / Where to sell first / More detail / 32
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Who you
compete with -
and how to
stand out

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

Toray Industries, Inc.

Position: Japanese advanced materials and chemicals company, publicly traded,
46,294 employees

Strength: Scale, global supply chains, and advanced materials R&D

Changzhou Tiansheng New Materials Co., Ltd

Position: Chinese materials company founded 1998, 567 employees, publicly listed

Strength: Chinese manufacturing cost base and materials specialization

Cemex S.A.B de C.V

Position: Mexican building materials major, listed among key concrete fiber players

Strength: Local Mexican market presence and distribution

11 / Who you compete with - and how to stand out / 33
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Who you
compete with -
and how to
stand out

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

China

Low-cost manufacturing and export experience across standing desks and monitor
stands

MeXxico

Local presence, USMCA access, and no import duty exposure

Other Asian exporters (Taiwan, South Korea,
Japan)

Established brand and quality reputation in mid-to-high-end segments

Your possible point of difference

Prorials claims national leadership in monitor-stand and standing-desk frame
shipment volume, a 2006 founding, National High-Tech Enterprise status (2016,
2019), and exports to over 100 countries in mid-to-high-end markets.

11 / Who you compete with - and how to stand out / More detail / 34
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Mandatory NOM certification for applicable
1 1 consumer goods

Severity: High

Wh How to overcome: Appoint a Mexican importer or company to hold the NOM
o you certificate; budget testing and factory audit costs.

compete with -
and how to
stand out

Strict Mexican customs compliance and
documentation
Severity: High

How to overcome: Use an experienced Mexican customs broker and ensure Spanish
commercial invoice and full documentation.

8 October 2026 / Mexico 11 / Who you compete with - and how to stand out / More detail / 35
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1 1 Established local and Asian competitors

Severity: Medium

How to overcome: Differentiate on OEM/ODM flexibility, frame quality, and
mid-to-high-end positioning.

Who you
compete with -
and how to

Possible gaps to test with buyers

No evidence of existing Mexican customers, distributors, or sales presence
No Mexico-specific pricing or landed-cost data found

Sta nd OUt No NOM certification status for Prorials products evidenced

8 October 2026 / Mexico 11 / Who you compete with - and how to stand out / More detail / 36
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Price positioning and margin pressure 1<

0l 02 03

The figures below are planning Margin pressure Notes

estimates, not a supplier quotation.

Confirm assumptions and actual costs Medium No pricing evidence was found for
before committing. Prorials products or the Mexican

standing-desk/monitor-stand market;
pricing fields are omitted rather than
estimated.

8 October 2026 / Mexico 12 / Price positioning and margin pressure / 37
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8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

Confirm the exact model

The requirements below are issues identified in the research, not a completed legal
assessment or approval. Check current rules, product classification and exact-model
documents with the destination authority or a qualified adviser.

The following preserves the source report's regulatory analysis, which has not been
independently validated for this exact product. Requirements depend on
classification, intended use and current rules. Confirm applicability with the
destination authority or a qualified adviser.

NOM certification (Normas Oficiales Mexicanas)

Status: Mandatory

Authority: Mexican government agencies and secretariats; certification bodies
recognized by SECOFI

Detail: NOMs are legally binding technical regulations covering safety, performance,
and labeling; products in scope cannot be imported or sold without certification.

13 / Documents and approvals to check / 38
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8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

NOM certificate must be held by a Mexican
company

Status: Mandatory

Authority: Mexican law / SECOFI-recognized laboratories

Detail: Exporters and cross-border sellers must have their Mexican importer or local
company hold the NOM certificate.

Spanish-language labeling
Status: Mandatory
Authority: Mexican NOM labeling requirements

Detail: NOM standards include labeling requirements; Spanish labeling is part of the
compliance workflow for electronics imports.

13 / Documents and approvals to check / More detail / 39
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Import documentation (commercial invoice in
Spanish, bill of lading)

Status: Mandatory
Authority: Mexican Customs

Detail: Imports require a Spanish commercial invoice, bill of lading, and, where
applicable, documents demonstrating compliance with Mexican product safety and
performance regulations.

13 / Documents and approvals to check / More detail / 40
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Getting the
product into the
market

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

Confirm the exact model

The requirements below are issues identified in the research, not a completed legal
assessment or approval. Check current rules, product classification and exact-model
documents with the destination authority or a qualified adviser.

Trade agreements

USMCA (Mexico-US-Canada)

Typical lead time

NOM testing approximately 5-6 weeks per one lab quote; 6-14 weeks cited for
electronics certification workflows

Shipping notes

Mexico's customs regulations are strict and require total compliance by official
importers; an authorized legal representative or customs broker is typically used.

14 / Getting the product into the market / 41
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What your buyers will expect

MEXICO / MARKET INTELLIGENCE

03

01 02

Valid NOM certification Spanish-language
before shipment labeling and

release Without NOM documentation
approval, shipments Required under NOM
face customs delays labeling rules and
and cannot be sold. Mexican import
Must-have documentation.

Must-have

Reliable lead times and
supply continuity
Supplier development
frameworks in Mexico
emphasize cycle times
and lead-time
expectations.

Nice to have

8 October 2026 / Mexico

15 / What your buyers will expect / 42
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What your buyers will expect

04

Product quality and
durability for
mid-to-high-end
positioning Prorials'
stated mid-to-high-end
export focus implies
buyers expect quality
commensurate with
that positioning.

Nice to have

MEXICO / MARKET INTELLIGENCE

8 October 2026 / Mexico

15 / What your buyers will expect / More detail / 43
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1 Shipment delays or rejection due to missing NOM certification High Secure NOM
certification through a Mexican importer or local company before first shipment.

2 Customs compliance failures under strict Mexican regulations High Engage an
experienced Mexican customs broker and ensure complete Spanish documentation.

3 No verified Mexican demand or channel partners for Prorials products Medium
Conduct primary channel interviews and pilot shipments before scaling.

4 Competition from local Mexican and other Asian suppliers Medium Differentiate on
OEM/ODM capability, frame quality, and mid-to-high-end positioning.

8 October 2026 / Mexico 16 / What could undermine the plan? / 44
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Where you could
build an
advantage

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

1 Supply OEM/ODM frames and standing desks to Mexican furniture brands Prorials
integrates design, production, and sales with a component focus, and Mexico's
manufacturing base is expanding through nearshoring. How to capture: Approach
Mexican office furniture brands with private-label frame and desk programs, letting
the brand hold NOM certification.

2 Serve corporate office fit-outs via distributors Nearshoring FDI is expanding
industrial and office infrastructure in Mexican hubs. How to capture: Appoint

distributors in Mexico City, Monterrey, and Guadalajara with NOM-compliant

inventory.

3 Gaming and monitor-stand e-commerce niche Prorials' product range includes
gaming desks and monitor stands suited to online retail. How to capture: Partner with
a Mexican importer to list on marketplaces with Spanish listings and local fulfillment.

4 Leverage Prorials' 100+ country export experience for Mexico entry Existing export
infrastructure and mid-to-high-end positioning reduce entry friction. How to capture:
Adapt existing export documentation and quality processes to NOM requirements.

17 / Where you could build an advantage / 45
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A practical route
into the market

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

Recommended approach

Enter via a Mexican importer or brand partner that holds NOM certification, starting
with OEM/ODM frame and desk supply to local furniture brands before pursuing direct
distribution.

Timeline

Approximately 2-4 months for certification and first pilot shipment, based on cited
NOM testing timelines of 5-14 weeks.

Estimated investment

NOM certification quoted at approximately USD 4,000 for electronics; additional costs
include sample shipping, factory audit fees if required, and pilot inventory.

18 / A practical route into the market / 46
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A practical route
into the market

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

First steps

Identify and vet Mexican importers or furniture brands willing to hold NOM
certification

Obtain NOM testing and certification for applicable products (budget ~USD 4,000 and
5-14 weeks)

Prepare Spanish commercial invoices, labeling, and full customs documentation

Pilot a small shipment to validate demand, pricing, and channel fit

18 / A practical route into the market / More detail / 47
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MEXICO / MARKET INTELLIGENCE

Target Mexican office furniture and contract-furnishing trade events - Distributors and
corporate buyers concentrate at industry shows, shortening channel development.

Bring NOM compliance documentation and Spanish-language materials - Mexican
buyers treat NOM approval as a gating requirement and will ask for proof early.

Showcase OEM/ODM frame and single-motor desk capability - Differentiates Prorials
from finished-goods-only exporters and appeals to local brands.

19 / Make your supplier meetings count / 48
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Do now Identify and contact Mexican importers or furniture brands able to hold NOM

: ! O certification Owner: Export sales / business development

This month Commission NOM testing and certification for applicable standing desk
and monitor stand products Owner: Compliance / quality team

Your next
i This month Prepare Spanish labeling, commercial invoice templates, and customs
actions documentation Owner: Export documentation team

This month Plan a pilot shipment and validate pricing, demand, and channel fit in
Mexico Owner: Export sales / logistics
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The points that matter most K

0l 02 03

N
4

1 No evidence was found of Prorials' 2 Mexico's core materials market, the 3 Nearshoring FDI into North American
existing sales, pricing, or distribution in closest available proxy, is valued at USD aerospace and automotive supply chains
Mexico; treat Mexico as an unverified 37.0 million in 2026 and forecast to is the primary macro demand driver.
early-stage opportunity. reach USD 61.3 million by 2031 at 10.6%

CAGR.
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The points that matter most K

N
4

04 05

4 NOM certification is mandatory for 5 Mexico's customs regime is strict,
applicable consumer goods and must be requiring Spanish documentation and full
held by a Mexican company; testing compliance by official importers.

timelines run roughly 5-14 weeks with
quoted costs around USD 4,000.
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One unit.
Three cost cases. 371.00

lllustrative component sums. 2 7 1 . OO
Not probabilities or quotations.
195.00

BEST / LOW MID / BASE WORST / HIGH

USD per boxed dual-motor desk including desktop. Component sums: best 195 / base 271 / worst 371. These are unquoted assumptions, not probabilities.
Mexican IVA/import VAT is not shown as a separate line: confirm additional cash flow and recoverability with a qualified adviser.
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The full unit-cost breakdown SE

The figures below are planning estimates, not a supplier quotation. Confirm assumptions
and actual costs before committing.

Currency: USD. Per unit: one dual-motor electric sit-stand desk (frame plus desktop,
boxed, ~30-35 kg gross).

FOB China (Ningbo) Best: 150

Base: 180
Worst: 220

Note: Assumption. No supplier quote in evidence; based on typical mid-range dual-motor
desk FOB levels.
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The full unit-cost breakdown SE

Ocean freight Ningbo Best: 25
to Base: 40

Manzanillo/Veracruz RO

Note: Assumption per unit at container fill. No freight evidence found.

Marine insurance Best: 2

Base: 3
Worst: 5
Note: Assumption, roughly 0.3-0.5% of CIF.
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%

The full unit-cost breakdown 25

Mexican import duty Best: 0

Base: 15
Worst: 30

Note: Assumption. Duty rate not found in evidence; depends on HS classification and any
trade measures in force.

Customs broker and Begl 2
clearance Base: 5
Worst: 8

Note: Assumption per unit, amortised over container.
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The full unit-cost breakdown 25

MEXICO / MARKET INTELLIGENCE

%

Inland transport to
warehouse

Best: 4
Base: 7
Worst: 12

Note: Assumption, port to Mexico City or Guadalajara.

NOM certification
amortised

8 October 2026 / Mexico

Best: 2
Base: 5
Worst: 10

Note: Assumption. Certification quoted at roughly USD 4,000 per product family,
amortised over first-year volume.
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%

The full unit-cost breakdown 25

Spanish labelling and Best: 1
packaging Base: 3
compliance Worst: 6

Note: Assumption. NOM labelling must be in Spanish.

Warranty and defect Best: 5
reserve ZEREEE
Worst: 12

Note: Assumption, 3-5% of landed value for electronics and motors.
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The full unit-cost breakdown

MEXICO / MARKET INTELLIGENCE

Financing and FX cost

Best: 3
Base: 5

Worst: 8

Note: Assumption, 60-90 day working capital cycle.

Estimated delivered
cost - base case

USD 271 per desk at base case

Distributor sale price

Planning estimate: USD 380-420

Retail price

8 October 2026 / Mexico

Planning estimate: USD 400-590
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The full unit-cost breakdown 2K

Distributor margin Planning estimate: 25-30%

|mporter gross Planning estimate: 30-38%

margin

Contribution per unit Planning estimate: USD 100-140 at base case
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The full unit-cost breakdown Sle

IN

Assumptions behind All figures are calculated estimates, not sourced quotes.

these figures Duty rate is unknown and must be confirmed by HS code with a Mexican customs broker.
Freight assumes efficient container loading; desks are bulky and cube-heavy.
Certification cost assumes one product family and no factory audit.
Retail price band reflects mid-range positioning, not premium ergonomic brands.

FX assumed at approximately 19 MXN per USD; volatility is a real risk.
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23

Cash required
and the route to
payback

8 October 2026 / Mexico

NOM certification and testing

Planning estimate: USD 4,000-8,000

MEXICO / MARKET INTELLIGENCE

First-container inventory, as stated

Planning estimate: USD 15,000-25,000 for approximately 300-400 desks; inconsistent

with the FOB target

Freight, duty and clearance

Planning estimate: USD 4,000-7,000

Marketing, samples and channel setup

Planning estimate: USD 3,000-6,000
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23

Cash required
and the route to
payback

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

Legal, importer registration and working-capital
buffer

Planning estimate: USD 3,000-5,000

Total setup, as stated

Planning estimate: USD 29,000-51,000; not a reconciled launch budget

Contribution, as stated

Planning estimate: USD 100-140 per desk

Payback volume, as stated

Planning estimate: Approximately 250-400 desks; not verified operating break-even
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23

Cash required
and the route to
payback

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

Conservative sales assumption

Planning estimate: 40-80 desks monthly in year one; no observed sell-through
evidence

Payback timing, as stated

Planning estimate: 6-12 months; subject to inconsistent budget and unverified
demand

Cash needed is not the same as break-even

Inventory and working capital are cash requirements, not all fixed costs. These
provisional payback figures compare launch cash with unit contribution; rebuild a
formal break-even model with fixed costs, variable costs, stock turnover, channel fees
and tax treatment before investing.

The figures below are planning estimates, not a supplier quotation. Confirm
assumptions and actual costs before committing.
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Assumptions
2 3 Assumes a single SKU family and one container cycle.

Assumes importer sells direct to distributors and does not carry retail overhead.

Assumes no returns catastrophe and no major FX move.

Cash required
and the route to
payback

Sales rate is an estimate; no Mexican standing-desk sell-through data was found.
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The product brief to send a supplier i

Source this Source a dual-motor sit-stand desk frame with NOM-compliant power supply,
Spanish labelling and a 3-year motor warranty for the Mexican office channel.

Motor configuration Requirement: Dual motor, 3-stage or 2-stage column

Why it matters: Dual motor is the mainstream expectation in mid-range office and
gaming desks; single motor reads as entry-level.

Load capacity Requirement: Minimum 80 kg, ideally 100 kg

Why it matters: Corporate and gaming users expect stability with dual monitors and
heavy desktops.

Height ra nge Requirement: Approximately 60-125 cm
Why it matters: Must accommodate seated and standing users across a range of statures.
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%

The product brief to send a supplier 25

Requirement: 127V/60Hz compatible, NOM-compliant adapter

Power supply

Why it matters: Mexico uses 127V/60Hz; a non-compliant adapter blocks customs
clearance.

Certification Requirement: NOM certificate held by the Mexican importer
Why it matters: Legally required for applicable electrical products before import or sale.
La be"ing Requirement: Spanish-language labelling and user manual

Why it matters: NOM labelling rules require Spanish; missing labels cause customs
delays.
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The product brief to send a supplier 25

MEXICO / MARKET INTELLIGENCE

%

Warra nty Requirement: 3 years on motor and control box, 1 year on frame
Why it matters: Warranty is a key purchase criterion for corporate buyers and a
differentiator against no-name imports.

Packaging Requirement: Reinforced carton, drop-tested, retail-ready graphics

Why it matters: Desks are heavy and cube-heavy; damage in transit destroys margin.

Spare parts

Requirement: Control boxes and motors available as spares

Why it matters: Local after-sales support is a condition of winning repeat corporate
orders.

Target FOB price

8 October 2026 / Mexico

Requirement: USD 150-220 per desk

Why it matters: Planning target, not a supplier quotation.
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The product brief to send a supplier i

Ta rget MOQ Requirement: One 20ft or 40ft container, roughly 300-400 desks

Why it matters: Assumed volume; confirm loading and supplier MOQ.

Deal brea kers Supplier cannot support NOM-compliant power supply or Spanish labelling

No spare parts or warranty support programme
No verifiable export references in comparable markets

FOB price leaves less than 30% importer gross margin at realistic retail
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8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

Can you supply a 127V/60Hz power adapter and
control box that will pass NOM testing?
Why ask: Mexico's grid and NOM rules make a 220V-only unit unsellable.

Example of a strong answer - not verified: Yes, with prior NOM test reports or a named
compliant adapter supplier.

25 / Ask these questions before paying / 69



ChinaConnect247 MEXICO / MARKET INTELLIGENCE

Which markets do you currently export to, and
can you provide references?

Why ask: Validates the claim of exporting to over 100 countries and mid-to-high-end
positioning.

Example of a strong answer - not verified: Named distributors in Japan, Europe or
North America with contactable references.

8 October 2026 / Mexico
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What is your FOB price at 300, 500 and 1,000
units?
Why ask: Determines whether the landed-cost model can reach a viable retail price.

Example of a strong answer - not verified: Transparent tiered pricing with clear
volume breaks.

8 October 2026 / Mexico
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What is your warranty policy and defect rate on
motors and control boxes?

Why ask: Motor failure is the main after-sales cost and reputational risk.

Example of a strong answer - not verified: Documented defect rate under 2% and a
clear replacement policy.
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Can you provide spare motors, control boxes and
columns for local after-sales?

Why ask: Corporate buyers require local serviceability.

Example of a strong answer - not verified: Yes, with spares available at cost on the
same container.
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What certifications do you already hold for your
electrical components?

Why ask: Existing CB, CE or UL reports reduce NOM testing time and cost.

Example of a strong answer - not verified: Current CB scheme or equivalent reports
for the control box and adapter.
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What is your production lead time and container
loading plan?

Why ask: Desks are bulky; poor loading raises per-unit freight.

Example of a strong answer - not verified: 30-45 day lead time with an optimised
loading diagram per container.

8 October 2026 / Mexico
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Can you produce under our brand with custom
packaging and Spanish manuals?
Why ask: Private label is how an importer builds defensible margin.

Example of a strong answer - not verified: Yes, with MOQ and artwork lead times
stated clearly.
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What are your payment terms for a first order?

Why ask: Cash-flow risk on a first container is significant.

Example of a strong answer - not verified: 30% deposit, 70% against bill of lading, or a
letter of credit.

8 October 2026 / Mexico
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Potential channels and contacts to investigate =%

These are prospects or comparison companies named in the source report, not confirmed

partners, authorised distributors or endorsements. Verify their current scope before
contacting them.

Office Depot Mexico Type: Office products retailer

OfficedepOt.Com.mX Why. they fit: Large office-supply retail and B2B channel with national reach and existing
furniture category.

Who to ask for: Category buyer, furniture

Priority: A
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Potential channels and contacts to investigate =%

MEXICO / MARKET INTELLIGENCE

Grupo Office Max
MeXxico
officemax.com.mx

Type: Office products retailer and B2B supplier

Why they fit: Sells office furniture to corporates and consumers; natural importer or
distributor partner.

Who to ask for: Merchandising and sourcing manager

Priority: A

Herman Miller Mexico
hermanmiller.com

8 October 2026 / Mexico

Type: Premium office furniture brand and dealer network

Why they fit: Sets the premium benchmark; a lower-priced imported line can sit below it
in the same dealer channel.

Who to ask for: Channel and dealer development manager

Priority: B
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Potential channels and contacts to investigate =%

Steelcase Mexico Type: Office furniture manufacturer and dealer network

steelcase.com Why thely fit: Corporate contract channel with ergonomic credibility; potential partner or
competitive benchmark.

Who to ask for: Procurement and product management

Priority: B
Amazon Mexico Type: E-commerce marketplace
amazon.com.mxXx Why they fit: Fast route to consumer for home-office and gaming desks with minimal

channel setup.
Who to ask for: Vendor manager, furniture

Priority: B
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Potential channels and contacts to investigate =%

MEXICO / MARKET INTELLIGENCE

Mercado Libre Mexico
mercadolibre.com.mx

Type: E-commerce marketplace
Why they fit: Dominant Mexican marketplace; strong for mid-price home-office furniture.
Who to ask for: Category manager, home and office

Priority: B

Liverpool
liverpool.com.mx

8 October 2026 / Mexico

Type: Department store and e-commerce retailer

Why they fit: Premium department store with home-office assortment and national
fulfilment.

Who to ask for: Home and office buyer

Priority: C
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Potential channels and contacts to investigate ->¢

71N

Interlomas or Type: Contract furniture dealer

regional contract Why they fit: Corporate fit-out projects are the highest-value standing-desk demand in

Mexico City and Monterrey.
fu rniture dealers Who to ask for: Project sales director

Priority: C
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Which customer segments fit best? S

MEXICO / MARKET INTELLIGENCE

Corporate office
fit-out and
refurbishment

Their need: Durable, warrantied, ergonomic desks in volume with local service

Fit: Strong
Price sensitivity: Medium

Sales difficulty: High

Home office and
remote workers

8 October 2026 / Mexico

Their need: Affordable sit-stand desk with easy assembly and delivery

Fit: Strong
Price sensitivity: High

Sales difficulty: Medium
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Which customer segments fit best? S

Gaming and Their need: Large, stable, visually distinctive desk with cable management
streaming setups Fit: Excellent

Price sensitivity: Medium

Sales difficulty: Medium

Education and Their need: Height-adjustable, safe, budget-conscious desks for schools and homes
children's Study Fit: Moderate

Price sensitivity: High
desks y: Hig

Sales difficulty: High
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Which customer segments fit best? 3¢

I\
Monitor arm and Their need: Monitor stands and arms compatible with desks
accessory attach Fit: Moderate
ma rket Price sensitivity: Medium

Sales difficulty: Medium

8 October 2026 / Mexico
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MEXICO / MARKET INTELLIGENCE

When this opportunity may not suit you S

0l 02

03

A seller with no A business expecting
Mexican legal entity or fast, low-capital
importer-of-record e-commerce entry

NOM certification must be held by a Certification, ocean freight and
Mexican company, so a foreign seller first-container inventory mean 4-6
cannot legally clear and sell applicable months and USD 25,000+ before first
electrical goods alone. sale.

8 October 2026 / Mexico

A buyer seeking the
absolute lowest-cost
commodity desk

Prorials positions in mid-to-high-end
markets and competes on quality, not on
being the cheapest Chinese frame.
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When this opportunity may not suit you i

04

An investor wanting a
data-backed Mexican
market-size case today

The evidence contains no Mexico-specific
standing-desk market size, pricing or
import data.
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29

What to confirm
before placing
an order

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

Actual Mexican import duty and HS classification for electric sit-stand desks How:
Commission a Mexican customs broker to classify the product and quote duty and
clearance costs. Why: Duty is the single largest swing factor in landed cost and can
turn a viable margin into a loss.

Real NOM scope, cost and timeline for this specific product How: Request quotes from
two accredited Mexican certification bodies with the product technical file. Why:
Certification gates the entire import and must be held by a Mexican entity.

Achievable retail and distributor price in Mexico How: Mystery-shop competing desks
on Amazon Mexico, Mercado Libre and Liverpool, and interview two office-furniture
dealers. Why: The entire margin model depends on a price that has not been verified.

Prorials' actual FOB price, MOQ and NOM readiness How: Request a formal quotation
and technical file, and ask for contactable export references. Why: The supplier
evidence is marketing material, not a commercial offer.

Freight cost and container loading efficiency How: Get three forwarder quotes for
Ningbo to Manzanillo or Veracruz with a loading diagram. Why: Bulky furniture is
cube-limited; freight can exceed 15% of landed cost.
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Statements supported in the research - exact
3 0 applicability still needs checking

Prorials is a verified Chinese manufacturer of standing desks and monitor stands.

NOM certification is mandatory and must be held by a Mexican entity.

Evidence,
assumptions
and unanswered

Mexico requires a customs broker and Spanish-language import documentation.

Working assumptions - not yet confirmed

Mexican corporate and home-office demand for sit-stand desks is growing with
nearshoring and hybrid work.

questions

Mid-range imported desks can support 30-45% importer gross margin if landed cost is
controlled.

Amazon Mexico and Mercado Libre are the fastest consumer channels.
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30

Evidence,
assumptions
and unanswered

questions

8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

Questions still unanswered

Mexican import duty rate and HS classification for electric sit-stand desks.
Actual FOB price, MOQ and NOM readiness from Prorials.

Realistic Mexican retail and distributor prices for this specification.

Ocean freight rates and container loading efficiency for bulky desks.

Named Mexican importers or distributors already active in this category.

Evidence to obtain before a commitment

NOM scope and cost for this exact product.
Whether Prorials can supply a 127V/60Hz NOM-compliant power supply.
Whether any Mexican distributor will commit to a trial order.

Whether duty and freight allow a viable retail price.
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How much confidence should you place in the -¢
evidence?

A government or regulator - B industry body - C research firm - D trade observation - E
estimate or inference

Overall evidence grade: D Supplier identity and NOM rules are well sourced, but every

Mexico-specific commercial number is missing or assumed. The report is honest about
this rather than padded.

8 October 2026 / Mexico
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How much confidence should you place in the ¢
evidence?

Prorials is a real, Grade: B

established Chinese
manufacturer of
standing desks,
monitor stands and
smart furniture,
founded 2006.

Basis: Multiple supplier directory listings (Global Sources, Alibaba, Made-in-China)
corroborate the company profile.
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How much confidence should you place in the ¢
evidence?

Prorials exports to Grade: D
over 100 countries Basis: Company self-description on a supplier directory; not independently verified.

and positions in
mid-to-high-end
markets.
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How much confidence should you place in the -¢
evidence?

NOM certification is Grade: A

mandatory for Basis: US trade.gov country commercial guide and certification body guidance.
applicable products

sold in Mexico and

must be held by a

Mexican company.
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How much confidence should you place in the ¢
evidence?

NOM certification for Szl 2
electronics typically Basis: Certification vendor and lab marketing pages; indicative only.

takes 5-14 weeks and
costs in the region of
USD 4,000 per
product family.
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How much confidence should you place in the ¢
evidence?

Mexico's core Grade: C

materials market is
USD 37.0 million in
2026 growing at
10.6% CAGR to 2031.

Basis: MarketsandMarkets geography page; adjacent category, not standing desks.
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How much confidence should you place in the ¢

evidence?

MEXICO / MARKET INTELLIGENCE

Mexico requires a

customs broker and
Spanish commercial
invoice for imports.

Grade: A

Basis: US trade.gov Mexico import requirements and documentation guide.

Landed cost of USD
271 per desk and
35-45% importer
gross margin.

8 October 2026 / Mexico

Grade: E

Basis: Analyst calculation from assumed inputs; no sourced pricing or freight data.

31 / How much confidence should you place in the evidence? / More detail / 97



ChinaConnect247 MEXICO / MARKET INTELLIGENCE

Your first 90 days S

0-30 days Validate the numbers before spending

Request a formal FOB quotation, MOQ and technical file from Prorials, including NOM-relevant component certificates.
Commission a Mexican customs broker to classify the product and quote duty, clearance and inland transport.

Get three forwarder quotes for Ningbo to Manzanillo or Veracruz with a container loading plan.

Mystery-shop competing sit-stand desks on Amazon Mexico, Mercado Libre and Liverpool to establish real retail price points.
Request NOM certification quotes from two accredited Mexican certification bodies.

31-60 days Secure the channel and the certificate

Identify and approach two to three Mexican office-furniture distributors or contract dealers with a draft offer.

Appoint a Mexican importer-of-record or establish a local entity to hold the NOM certificate.

Order samples and run a hands-on quality and stability assessment against a named competitor.

Finalise the landed-cost model with real quotes and confirm the target retail price and margin.

Agree payment terms and a first-order schedule with Prorials.
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%

Your first 90 days 2K

61-90 days Run a controlled pilot order

Place a first container order with Spanish labelling, NOM-compliant power supply and spare parts.
Complete NOM testing and obtain the certificate before shipment arrives.

List the product with one e-commerce channel and one distributor to test sell-through.

Track sell-through, return rate and margin per unit for 60 days.

Decide whether to scale to a second container or exit.

Go / No-Go trigger Commit real scale only if the first container sells through at least 60% within 90 days at a verified importer
gross margin of 30% or better, with NOM certification in hand and a distributor reorder.
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Other markets worth comparing v

United States Why consider it: Largest standing-desk market, mature e-commerce and B2B channels,
and Prorials already claims North American export experience.

Versus this market: Easier

Chlle Why consider it: Smaller but relatively open import market with growing corporate office
demand and fewer local manufacturers.

Versus this market: Similar

Colombia Why con§|der it: Growing office anql co-working sector, but certification and customs
complexity are comparable to Mexico.

Versus this market: Similar
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Other markets worth comparing v

Brazil Why consider it: Large domestic market, but high tariffs, local-content pressure and
complex taxation make it harder than Mexico.

Versus this market: Harder
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8 October 2026 / Mexico

MEXICO / MARKET INTELLIGENCE

Zhejiang Prorials Advanced Materials Co., Ltd -
Global Sources profile

https://prorials.manufacturer.globalsources.com/homepage 6003002319041.htm

Zhejiang Prorials Advanced Materials Co., Ltd -
Alibaba company profile

https://prorials.en.alibaba.com/en_US/company_profile.html

Zhejiang Prorials Advanced Materials Co., Ltd -
Made-in-China company overview

https://chinapurui.en.made-in-china.com/company-Zhejiang-Prorials-Advanced-Materi
als-Co-Ltd-.html
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Mexico Core Materials Market Size, Share,
Trends, Growth Analysis - MarketsandMarkets

https://www.marketsandmarkets.com/Market-Reports/geography/core-material-marke
t/mexico

Advanced Materials Market Report 2026 -
Research and Markets

https://www.researchandmarkets.com/reports/5939453/advanced-materials-market-r
eport

Mexico Casting and Forging Market Forecast
2026-2034 - GlobeNewswire / Research and
Markets

https://www.globenewswire.com/news-release/2026/10/06/3375837/28124/en/mexico
-casting-and-forging-market-size-share-trends-and-forecast-2026-2034-automotive-de
mand-and-advanced-die-casting-drive-5-12-cagr-toward-usd-235-19-million.html
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Understanding NOM Certification for Mexico -
ECQA

https://ecqa.com/understanding-nom-certification-mexico/

Mexico - Trade Standards - International Trade
Administration

https://www.trade.gov/country-commercial-guides/mexico-trade-standards

Mexico - Import Requirements and
Documentation - International Trade
Administration

https://www.trade.gov/country-commercial-guides/mexico-import-requirements-and-d
ocumentation
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NOM Certification Process Mexico China
Electronics Imports - Goodcan Trading

https://goodcantrading.com/nom-certification-process-mexico-china-electronics-impor
ts/

This report is compiled from publicly available third-party sources and does not
constitute legal, customs, or investment advice. Core-materials figures are a proxy,
not the desk market. Certification costs, timelines and applicable rules need
verification with qualified providers. The source states that unsupported fields were
omitted; figures presented as estimates remain estimates.

Use this research responsibly

Third-party market estimates may differ and are not guaranteed. Product identity,
current tariff classification, regulatory requirements and commercial assumptions
need independent verification. This report is a planning aid, not legal, customs or
investment advice; obtain qualified advice before committing.
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https://chinapurui.en.made-in-china.com/company-Zhejiang-Prorials-Advanced-Materials-Co-Ltd-.html

https://ecga.com/understanding-nom-certification-mexico/

https://goodcantrading.com/nom-certification-process-mexico-china-electronics-imports/

https://prorials.en.alibaba.com/en_US/company_profile.html

https://prorials.manufacturer.globalsources.com/homepage _6003002319041.htm

https://www.globenewswire.com/news-release/2026/10/06/3375837/28124/en/mexico-casting-and-forging-market-size-share-trends-and-forecast-2026
-2034-automotive-demand-and-advanced-die-casting-drive-5-12-cagr-toward-usd-235-19-million.html

https://www.marketsandmarkets.com/Market-Reports/geography/core-material-market/mexico

https://www.researchandmarkets.com/reports/5939453/advanced-materials-market-report

https://www.trade.gov/country-commercial-guides/mexico-import-requirements-and-documentation
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Turn the research
into your next move.

Supplier follow-up. Factory visits. Quotations.

OEM/ODM, packaging and document coordination.

Scope, qualified partners, fees and timelines are agreed individually. My Fair organizes public-source intelligence; Al supports analysis, not
supplier certification. Need a similar workflow for your business? Ask StructuredLayer about a custom system.

ChinaConnect247 is operated by StructuredLayer.

inquiry@chinaconnect247.com / WhatsApp +971 52 577 8897 / WeChat chinaconnect247
Instagram @structuredlayer / www.chinaconnect247.com

Alipay, crypto, bank transfer, PayPal and Skrill. WhatsApp or WeChat us for payment details.
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