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+ THE OPPORTUNITY

CHINA TO PAKISTAN

Build the capacity.
Find the buyer.

| Validate the line.

_?F
X

Understand the buyer, the competition and the
economics before committing. Full market analysis,
source links and practical next questions.

JWELL PP/PS/EVOH sheet line, official product image. Representative sheet-extrusion
configuration, not a quotation or proof of every proposed plate-line specification.
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https://www.jwellmachine.com/pp-ps-evoh-sheet-extrusion-line/
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+ YOUR DECISION GATE

Go / No-Go.

BEFORE YOU MAKE THE COMMITMENT

GO ONLY WHEN THESE CONDITIONS ARE MET

At least two qualified Pakistani converters sign non-binding letters
of intent to purchase a line at the target price within 90 days, and
the customs broker confirms a duty rate at or below 5%.

NO-GO: If a required condition is unproven or missed, hold the commitment described above. Resolve it before proceeding.

Decision conditions from the supplied market report. Verify the assumptions and exact product before committing funds.
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+ READ THE SIGNALS

Demand. Competition. Evidence.

The source recommends a controlled pilot.
Scores are judgments based on available public
evidence, not guarantees of demand, safety or
profitability.

Detailed scorecard. Overview:

6/10. The difference remains
/1 0 unresolved in the source.
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Market demand

Growth

Competition

Regulatory difficulty

Margin potential

Import complexity

Local partner availability

Speed to market

Evidence confidence
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+ ILLUSTRATIVE ECONOMICS

Know the numbers.

Source-report pilot targets. Not manufacturer quotations, actual transaction prices or guaranteed margins.

TARGET MACHINE SALE

USD 180k-420k

Estimated planning scenario

MACHINE GROSS MARGIN

18-28%

Estimated planning scenario
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TARGET LANDED / LINE

USD 145k-340k

Estimated planning scenario

PILOT BUDGET

USD 60k-120k

Estimated planning scenario
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+ VALIDATION PATH

Three gates. One clear next move.

01 02 03

Prove the product Prove the cost Prove the demand

Check the exact configuration, intended user, Replace estimated product, freight, duty and Use a paid pilot to measure willingness to
performance and model-specific safety testing inputs with written quotations. pay, sell-through, returns and support costs.
documents.

Regulatory, tariff and safety statements in the source have not been independently verified for the exact SKU. Qualified advice and current documents are required before a commitment.
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+ 90-DAY ROADMAP

Validate. Build. Measure.

01 02 03

Days 0-30 Days 31-60 Days 61-90

Interview converters, obtain written Validate resin trials, acceptance criteria, Seek qualified buyer letters of intent;
customs advice and compare exact line quotations and local service capability. proceed only when the source decision
configurations. gates are met.

A conditional action plan, not a guaranteed 90-day launch. The source gives 6-12 months to a first delivered line. The 90-day plan validates leads; it does not promise a delivered machine.
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+ CLARITY BEFORE CAPITAL

Read the differences before committing.

Two scores, limited equipment data

01 Overview: 6/10. Detailed scorecard: 5/10. No measured Pakistan-specific line-purchase volume was established.

A pilot is not a machine purchase
02 Pilot budget: USD 60k-120k. Detailed setup: USD 63k-125k. These include demo, travel, agent and service costs; a complete line has a separate capital cost.

Taxes are rates, not dollars

03 The source lists duty at 0/5/10 and sales tax at 0/17/17. Confirm the rates and their calculation bases with a customs broker before rebuilding delivered cost.

Service can decide the sale

04 Buyer interest depends on resin trials, saleable output, utilities, commissioning and local spares. National plastics growth does not prove demand for this line.
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+ 01/ MARKET INTELLIGENCE

Market overview

Pakistan - Plastic Plate & Sheet Extrusion Report date: 7 October 2026.

Lines
Opportunity score Assessment
6/10 out of 10 Solid Market overall
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+ 01/ MARKET INTELLIGENCE / CONTINUED

Market overview

Market value and growth

USD 460 million (Pakistan plastics products market, 2025 estimate); no
published value exists for the plate/sheet extrusion line sub-segment
growing 4.7% CAGR (Pakistan plastics products market, 2026-2032)
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+ 02 / MARKET INTELLIGENCE

Executive Summary

Pakistan's plastics products market was estimated at USD 460 million in Opportunity assessment - Solid Market Pakistan's sheet and plate

2025 and is projected to reach USD 603 million by 2032 (4.7% CAGR), with converting base is expanding on the back of a USD 460 million plastics
laminated plastics plate, sheet and shape explicitly tracked as a product products market growing 4.7% annually and USD 2.78 billion of annual
segment. The country imported USD 2.78 billion of plastics and articles in plastics imports that local extrusion can displace. The score is capped by
2025, confirming a large, import-dependent downstream base that must be the absence of published line-level market data, heavy price sensitivity, and
served by local sheet and plate capacity. No credible public figure exists for entrenched Chinese and Taiwanese equipment suppliers already serving
Pakistan's installed base of plate/sheet extrusion lines, so sizing must be the market.

built bottom-up from converter counts and import shipment records. The
equipment itself is almost entirely imported, with Chinese, Taiwanese and
European builders dominating; Jwell alone claims annual machine sales of
about USD 400 million and over 5,000 lines installed globally. Opportunity
is solid rather than explosive: demand is real and growing, but buyers are
price-driven, credit terms of 30-90 days are standard, and competition from
established Chinese suppliers is intense.
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+ 03 / MARKET INTELLIGENCE

Decision in 60 Seconds

The figures below are source-report estimates or scenarios, not a quotation
from the featured supplier. Confirm assumptions and actual costs before
committing.

Best customer

Mid-size Pakistani plastics converter already running film, pipe or profile
extrusion and wanting to add PP/HDPE sheet or plate capacity

Pakistan / Sheet extrusion machinery / 7 October 2026

TEST Pakistan's plastics processing base is real and growing, but the
evidence for sheet/plate extrusion line demand is thin and the buyer pool is
small, so a low-cost, high-touch pilot into 2-3 converters is the only
defensible entry.

Best product

Single-screw PP/HDPE sheet and plate extrusion line, 600-1200mm width,
300-500 kg/hr, with downstream calendering, cooling and cutting

03 / MARKET INTELLIGENCE / 11
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+ 03 / MARKET INTELLIGENCE / CONTINUED

Decision in 60 Seconds

Best channel Target retail price

Direct sale via a Karachi or Lahore-based industrial machinery USD 180,000-420,000 per line depending on width, output and downstream
agent/indentor with existing converter relationships scope

Target landed cost Expected gross margin

USD 145,000-340,000 per line landed in Karachi 18-28% on the machine sale, plus 8-15% annually on spares and service

Entry budget Time to market

USD 60,000-120,000 for a pilot (demo, travel, agent retainer, one 6-12 months from first contact to first delivered line
consignment of spares, trade-show presence)
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+ 03 / MARKET INTELLIGENCE / CONTINUED

Decision in 60 Seconds

Biggest obstacle Confidence in this call

Very small number of qualified buyers and long, relationship-driven Low
capital-equipment sales cycles
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+ 04 / MARKET INTELLIGENCE

Opportunity Scorecard

S/10 Overall score

Market demand Growth

Score: 5/10 Score: 6/10

Why: Pakistan plastics products market estimated at USD 460m in 2025 Why: Global plastic extrusion line market USD 8.28bn 2025 to USD
growing 4.7% CAGR (6Wresearch, grade C), but no Pakistan-specific data 14.11bn 2034 at 5.9% CAGR (Growth Market Reports, grade C);
on sheet/plate extrusion line purchases. Asia-Pacific is the fastest-growing region.
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+ 04 / MARKET INTELLIGENCE / CONTINUED

Opportunity Scorecard

Competition
Score: 4/10

Why: Chinese, Taiwanese and European OEMs (Jwell, POLYTECH,
Breyer and others) already supply the region; a new entrant has no local
installed base.

Margin potential
Score: 6/10

Why: Capital equipment typically carries 15-30% gross margin plus
spares/service annuity; no Pakistan-specific margin evidence found.
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Regulatory difficulty

Score: 6/10

Why: PSQCA conformity assessment applies to regulated products;
machinery imports are routine but require correct PCT classification and
customs clearance (trade.gov, FBR, grade A/B).

Import complexity

Score: 5/10

Why: Sea freight China-Pakistan USD 1,550-2,050 per 40ft, 12-18 days
transit, Karachi is the primary hub (tonlexing, grade D); customs brokerage
strongly advised.
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+ 04 / MARKET INTELLIGENCE / CONTINUED

Opportunity Scorecard

Local partner availability
Score: 6/10

Why: Pakistan has an established indentor/agent culture for industrial
machinery and a well-developed wholesale network (trade.gov, grade A).

Evidence confidence
Score: 3/10

Why: No Pakistan-specific extrusion line import volumes, buyer names or

pricing were found in the evidence set; most figures are global or inferred.
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MARKET INTELLIGENCE

Speed to market
Score: 4/10

Why: Capital equipment sales cycles in Pakistan are long and
relationship-driven; 6-12 months to first order is realistic.

The category is plausible but the evidence base is weak. Treat this as a
TEST: validate buyer count and willingness to pay before committing
inventory or a demo machine.
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+ MARKET SIZING

A proxy, not a precise market size.

UsSD 4.7% UsSD

460m 603m

2025 Pakistan plastics 2032 parent-market forecast

These values cover Pakistan plastics products, not the extrusion-machinery market. Qualified converter counts and actual orders are needed to size the equipment opportunity.
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+ 05/ MARKET INTELLIGENCE

Market Size & Growth

Market value (2025) Growth rate

USD 460 million (Pakistan plastics products market, 2025 estimate); no 4.7% CAGR (Pakistan plastics products market, 2026-2032)
published value exists for the plate/sheet extrusion line sub-segment

Forecast (2032) Confidence

USD 603 million (Pakistan plastics products market) LOW
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+ 05/ MARKET INTELLIGENCE / CONTINUED

Market Size & Growth

Basis

Sourced figure covers the whole Pakistan plastics products market, not
extrusion lines specifically; line-level sizing would require bottom-up
estimation from converter counts and customs shipment records, which the

evidence does not provide.

05/ MARKET INTELLIGENCE / 19
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+ 06 / MARKET INTELLIGENCE

Demand Drivers

1 Import substitution of plastic sheet and plate High Pakistan imported USD
2.78 billion of plastics and articles in 2025, and local converters can
displace a share of finished sheet and plate imports by extruding
domestically.

3 Construction and roofing sheet demand Medium UPVC and PVC roofing
sheet lines serve industrial, agricultural and residential construction;
POLYTECH reports over 800 roofing sheet extrusion lines delivered
worldwide.
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2 Packaging sector expansion High Packaging is the largest end-use for
extruded sheet globally; the global extrusion sheet market grew from USD
127.1 billion in 2025 to USD 136.53 billion in 2026 (7.4%).

4 Sustainability and recycled-content processing Medium Pakistani
manufacturers are reported to be shifting toward renewable resources and
biodegradable plastics, creating demand for lines that can process recycled
and bio-based feedstock.
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+ 07 / MARKET INTELLIGENCE

Trending Now

1 Co-extrusion and multi-layer capability Accelerating Global demand is
moving toward co-extrusion lines for barrier and multi-material sheet, and

Jwell markets advanced co-extrusion technology as a differentiator. Signal:

Global plastic extrusion line market segmented into single screw, twin
screw, co-extrusion and others

3 Automation and Industry 4.0 adoption Accelerating Adoption of
automation and Industry 4.0 technologies is cited as a growth factor for
plastic extrusion sheet production lines, alongside demand for higher
efficiency and customization. Signal: Cited as a market growth factor in
extrusion sheet production line analysis
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2 Single screw lines remain the volume workhorse Steady Single screw
extrusion lines held approximately 42.5% of the global plastic extrusion line
market in 2025 on simplicity and cost-effectiveness. Signal: 42.5% global
share for single screw lines in 2025

4 Broad-width thick plate lines Steady Jwell has developed a 2000mm
broad PP thick plate extrusion line positioned as a stable production line
among similar products. Signal: New product launch by a major Chinese
builder
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+ 08 / MARKET INTELLIGENCE

Seasonality

Planning note

No seasonality data was found for extrusion line purchases in Pakistan.
Capital equipment buying is typically tied to converter expansion cycles and
credit availability rather than calendar seasonality; downstream sheet
demand does follow agricultural and construction cycles, which may
influence converter investment timing.
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+ 09 / MARKET INTELLIGENCE

Consumer Insights

Typical buyer

Pakistani plastic sheet and plate converters, packaging manufacturers, and
trading houses that import machinery; buyers range from large-scale
manufacturers to wholesale distributors serving construction, packaging,
automotive and consumer goods.

Price sensitivity
High

Pakistan / Sheet extrusion machinery / 7 October 2026

MARKET INTELLIGENCE

Demographics

Concentrated in Karachi (the major wholesale and distribution centre),
Lahore, Islamabad and industrial estates such as North Karachi Industrial
Area; buyers include family-run converters established since the
1960s-1970s as well as newer entrants.

Sensitivity note

Competition in commaodity plastic segments is intense with low barriers to
entry and easy supplier switching; Chinese suppliers win on lower base
prices due to economies of scale.
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+ 09 / MARKET INTELLIGENCE / CONTINUED

Consumer Insights

What they value

Low capital cost and favourable payment terms, Reliable after-sales service
and spare parts availability, Proven output quality and thickness control,
Ability to process locally available and recycled resins

Purchase drivers

Capacity expansion to serve domestic packaging and construction demand,
Replacement of ageing or inefficient lines, Import substitution economics
versus buying finished sheet, Financing availability and credit terms

Pakistan / Sheet extrusion machinery / 7 October 2026

MARKET INTELLIGENCE

Where they buy

Direct factory purchase from overseas OEMs, Local agents and indentors
representing foreign machinery brands, International trade shows and B2B
platforms such as Made-in-China, Referrals within converter clusters in
Karachi and Lahore
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+ 10 / MARKET INTELLIGENCE

Market Channels

Direct OEM export sale to Pakistani Local agent or indentor representation
converters Fit: Strong
Fit: Strong Margin: Not disclosed in evidence

Notes: Pakistani trading firms act as indentors and agents promoting
- i ) _ imported machinery and raw materials to traders, wholesalers and retailers.
Notes: Most extrusion lines are sold factory-direct by Chinese, Taiwanese . . . -

) _ _ ) Appoint a Karachi- or Lahore-based agent with existing converter
and European builders; Jwell states it has supplied more than 5,000 lines
globally. Build a Pakistan sales desk, quote FOB/CIF Karachi, and offer

installation and commissioning.

Margin: Not disclosed in evidence

relationships.
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+ 10 / MARKET INTELLIGENCE / CONTINUED

Market Channels

Trade show and B2B platform lead

generation
Fit: Moderate
Margin: Not disclosed in evidence

Notes: Made-in-China and similar platforms are actively used by Pakistani
buyers to compare extrusion line prices and request OEM designs.
Maintain a verified supplier profile with published specifications, lead times
and OEM/wholesale pricing.
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Cash-and-carry and wholesale distribution

networks
Fit: Weak
Margin: Not disclosed in evidence

Notes: Metro, in joint collaboration with Pakistan's Habib Group, operates
self-service wholesale outlets in Karachi, Lahore and Islamabad, but these
serve consumer goods rather than capital machinery. Not a viable channel
for capital equipment; use only for consumables and spare parts.
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+ 11/ MARKET INTELLIGENCE

Competitive Landscape

Market leaders Jwell Machinery Co., Ltd (China)

Position: Largest plastic extrusion machinery producer in China; supplies
plate and sheet lines for ABS, PP, PS, PET, PE, PC, PMMA, GPPS, PVC,
PSP and XPS

Strength: Scale - states approximately USD 400 million of machine sales
per year and more than 5,000 lines installed across all countries

POLYTECH (China)

Position: Specialist in PVC foam board, PP hollow sheet, ABS/PMMA
refrigerator board, TPO waterproof sheet and EVA solar film lines

Strength: 25+ years of expertise and over 800 roofing sheet extrusion lines
delivered worldwide
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+ 11/ MARKET INTELLIGENCE / CONTINUED

Competitive Landscape

Saudi Basic Industries Corporation Competing source markets
(SABIC)

Position: Named key player in the global extrusion sheet market

Strength: Resin supply position and global scale in extrusion sheet

materials

China Taiwan

Lower base prices from economies of scale, broad product range, and Identified alongside Europe and China as a leading source region for PP
willingness to offer OEM and custom designs sheet extrusion machine manufacturers

Pakistan / Sheet extrusion machinery / 7 October 2026 11/ MARKET INTELLIGENCE / 28



ChinaConnect247

+ 11/ MARKET INTELLIGENCE / CONTINUED

Competitive Landscape

Europe

Positioned on advanced co-extrusion technology and precision; competes
on quality rather than price

Barriers to entry

Pakistan / Sheet extrusion machinery / 7 October 2026

MARKET INTELLIGENCE

Where you can win Evidence does not support a specific differentiation
claim; credible angles include faster spare-parts response, local service
engineers, financing facilitation, and lines configured for recycled or locally
available resins.

Entrenched Chinese and Taiwanese
suppliers with established price points and

references
Severity: High

How to overcome: Compete on total cost of ownership, uptime guarantees
and local service rather than headline price.
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+ 11/ MARKET INTELLIGENCE / CONTINUED

Competitive Landscape

Buyer price sensitivity and intense
competition in commodity plastic segments
Severity: High

How to overcome: Offer flexible payment terms and demonstrate payback
periods against imported finished sheet costs.

Gaps in the market
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MARKET INTELLIGENCE

Extended credit norms of 30 to 90 days
granted by wholesalers

Severity: Medium

How to overcome: Arrange export credit insurance or work with local
financing partners to absorb terms.

* No published Pakistan-specific installed base or line-level market data,
leaving room for a supplier that publishes transparent local references

11/ MARKET INTELLIGENCE / 30



ChinaConnect247 MARKET INTELLIGENCE

+ 11/ MARKET INTELLIGENCE / CONTINUED

Competitive Landscape

* Limited local after-sales and spare-parts infrastructure reported for » Weak coverage of recycled-content and bio-based sheet processing in
imported machinery mainstream equipment offerings
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+ 12 / MARKET INTELLIGENCE

Pricing

The figures below are source-report estimates or scenarios, not a quotation : ;
0 | P . k Retail price range

from the featured supplier. Confirm assumptions and actual costs before

committing. Not supported by evidence for complete extrusion lines; Chinese suppliers
publish extrusion line prices on B2B platforms but specific figures were not
captured.

Wholesale expectation Landed cost target

Buyers compare OEM versus wholesale distributor pricing and expect Not supported by evidence.

published process, lead time and OEM/wholesale pricing before

committing.
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+ 12 / MARKET INTELLIGENCE / CONTINUED

Pricing

Margin pressure
High

Price tiers

Pakistan / Sheet extrusion machinery / 7 October 2026

MARKET INTELLIGENCE

Notes

No verified price list for plate and sheet extrusion lines in Pakistan was
found. Buyers should request itemised quotations covering line, tooling,
installation, commissioning, training and spare parts, since headline
machine prices are not comparable across suppliers.

Downstream reference - PP sheet

Range: Not disclosed in evidence

Note: PP sheet is produced from PP resin plus functional additives via
extrusion, calendering, cooling and cutting; Chinese suppliers market 6mm
solid PP sheet in grey/white with custom fabrication.
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+ 12 / MARKET INTELLIGENCE / CONTINUED
P | | [}

Upgrade cost benchmark - blown film die Freight component
upg rade Range: USD 1,550-2,050 per 40ft container China to Pakistan

Range: PKR 3-4 million Note: Sea freight component of landed cost; transit time 12-18 days.

Note: UNCTAD-cited cost for thin-film production die upgrades in Pakistan,
useful as an order-of-magnitude anchor for component-level retrofits.
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+ 13 / MARKET INTELLIGENCE

Regulatory Requirements

The following preserves the source report's regulatory analysis, which has
Check the exact model "ing p _ port's TegHiatony anayst

not been independently validated for this exact product. Requirements
The following regulatory statements are retained from the source report, not depend on classification, intended use and current rules. Confirm
independently verified. Confirm product classification, applicable standards, applicability with the destination authority or a qualified adviser.

intended users and current requirements with qualified specialists.
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+ 13 / MARKET INTELLIGENCE / CONTINUED

Regulatory Requirements

PSQCA mandatory product certification for

regulated products
Status: Mandatory
Authority: Pakistan Standards and Quality Control Authority (PSQCA)

Detail: PSQCA operates a mandatory conformity assessment system for a
range of regulated products entering Pakistan, covering product testing,
factory inspection, technical documentation review, import approval and
licence application.
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Pakistan Customs Tariff (PCT)

classification

Status: Mandatory
Authority: Federal Board of Revenue (FBR)

Detail: Pakistan Customs uses eight-digit HS/PCT codes under the
Customs Act 1969; the first two digits represent the chapter and the next
two the sub-chapter.
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+ 13 / MARKET INTELLIGENCE / CONTINUED

Regulatory Requirements

ISO 9001 / ISO 14001 certification

Status: Recommended
Authority: Accredited certification bodies

Detail: Pakistan operates an incentive grant programme for achieving ISO
9000/14000 certification, and ISO certification supports compliance and
continuous improvement for plastic manufacturers.
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MARKET INTELLIGENCE

Food-contact and packaging compliance
standards

Status: Recommended
Authority: ISO / PSQCA

Detail: ISO 22000 food-safety systems open access to food and
pharmaceutical packaging supply chains where contamination
management is a contractual prerequisite; ISO 18604 covers recyclability
standards.
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+ 14 / MARKET INTELLIGENCE

Import & Logistics

Check the exact model

The following regulatory statements are retained from the source report, not
independently verified. Confirm product classification, applicable standards,
intended users and current requirements with qualified specialists.

Suggested HS code

Chapter 84 (nuclear reactors, boilers, machinery and mechanical
appliances; parts thereof) is the relevant section for extrusion machinery
under Pakistan's First Schedule; exact eight-digit PCT heading should be
confirmed with a licensed customs broker.
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Estimated tariff

Not supported by evidence; duty rates for the specific PCT heading
covering plate and sheet extrusion lines were not captured in the research.

Trade agreements

Pakistan maintains Free Trade Agreements that can reduce duty on
qualifying imports; Volza's Duty Minimizer tool is referenced for identifying
FTA-covered source countries, but specific agreement names were not
captured in the evidence.
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+ 14 / MARKET INTELLIGENCE / CONTINUED

Import & Logistics

Typical lead time Top source countries

Ocean transit from China to Pakistan averages 12-18 days depending on China, Taiwan, Europe (unspecified countries)
route and carrier schedule; total lead time including manufacturing,

customs clearance and inland delivery is longer and was not specified in

the evidence.

Shipping notes

Karachi Port is the primary container hub for Pakistan. A 40ft container from
China typically costs USD 1,550-2,050 in 2025. An experienced customs
broker is strongly recommended to avoid delays and reduce customs
examinations.
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+ 15/ MARKET INTELLIGENCE

Buyer Expectations

Expectation Published OEM and wholesale pricing with

Importance clear lead times Buyers are advised to ask
distributors for their process, lead time and
OEM/wholesale pricing on extrusion line
machines.

Must-have
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+ 15/ MARKET INTELLIGENCE / CONTINUED

Buyer Expectations

Custom or OEM design to match Reliable after-sales service and qualified
specifications and processing speed Most components Jwell attributes its installed
plastic machinery factories offer OEM or base to latest technology, qualified
custom designs to match pipe and sheet machines, reliable components and best
specifications and processing speed. after-service.

Must-have Must-have
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+ 15/ MARKET INTELLIGENCE / CONTINUED

Buyer Expectations

Inspection and certification documentation
before quoting Inspection and certification
expectations should be addressed before
quoting, including tooling support, process
control, downstream cutting, spooling,
printing and inspection.

Nice to have
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+ 16 / MARKET INTELLIGENCE

Risks

1 Fluctuating raw material prices High Structure contracts with resin-price 2 Stringent environmental regulations raising compliance costs Medium
indexation clauses and offer lines that tolerate a wider range of feedstock Supply lines capable of processing recycled content and support customers
grades. in meeting PSQCA and ISO environmental requirements.

3 Competition from alternative materials Medium Target applications where 4 Buyer credit risk and extended payment terms Medium Use export credit
plastic sheet retains a cost or performance advantage, such as packaging, insurance, letters of credit, or partner with local financiers; note that 30- to
construction and automotive. 90-day credit is common in Pakistani wholesale.
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+ 17 / MARKET INTELLIGENCE

Opportunities

1 Import substitution of finished plastic sheet and plate Pakistan imported
USD 2.78 billion of plastics and articles in 2025, and local extrusion
capacity can capture part of that spend. How to capture: Target converters
currently importing sheet with a payback model comparing line cost against
landed sheet cost.

3 Construction and roofing sheet capacity UPVC and PVC roofing sheet
demand spans industrial, agricultural and residential structures, and
POLYTECH has delivered over 800 roofing sheet lines worldwide. How to
capture: Position complete roofing sheet lines with local installation and
operator training.
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2 Recycled and bio-based sheet processing lines Pakistani manufacturers
are reported to be shifting toward renewable resources and biodegradable
plastics, and plastic waste comprises 9% of the 49.6 Mt of solid waste
produced annually. How to capture: Offer lines configured for recycled
feedstock and document compliance with ISO 18604 recyclability
standards.

4 After-sales and spare-parts service gap Imported machinery in Pakistan
is served remotely by most suppliers, and buyers rank reliable after-service
among their top expectations. How to capture: Establish a Karachi-based
service and spare-parts presence to differentiate on uptime.
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Market Entry Strategy

Recommended approach Timeline
Enter through a Karachi-based agent or indentor with existing converter Not supported by evidence; typical capital equipment sales cycles in
relationships, lead with single screw and co-extrusion sheet/plate lines Pakistan were not documented in the research.

priced against Chinese incumbents, and differentiate on local service and
spare-parts availability.

First steps

Estimated investment
Not supported by evidence.
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Market Entry Strategy

» Commission a bottom-up Pakistan demand estimate from customs * Identify and shortlist Karachi and Lahore converter clusters and trading
shipment records for sheet and plate imports and machinery imports. houses that already import machinery.

* Appoint a local agent and prepare FOB/CIF Karachi quotations with * Verify the correct eight-digit PCT heading and applicable duty rate with a
itemised tooling, installation and training. licensed customs broker.

» Secure PSQCA and ISO documentation for the equipment and any
downstream sheet products.
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Trade Show Tips

* Publish transparent OEM and wholesale pricing with lead times - Pakistani * Bring references from comparable emerging markets - Jwell's credibility
buyers actively compare extrusion line prices and are advised to ask rests on more than 5,000 lines installed across all countries; comparable
distributors for process, lead time and OEM/wholesale pricing. references reduce perceived risk for first-time buyers.

* Demonstrate after-sales and spare-parts capability, not just machine
specifications - Reliable after-service is a stated pillar of the leading
supplier's value proposition and a top buyer expectation.
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Action Brief

Do now Commission a bottom-up Pakistan demand estimate from customs This week Shortlist and contact Karachi and Lahore converter clusters and
shipment records, since no published line-level market size exists Owner: machinery trading houses Owner: Business development
Market research

This month Confirm the eight-digit PCT heading and applicable duty rate This month Prepare itemised FOB/CIF Karachi quotations covering line,
with a licensed customs broker Owner: Logistics / compliance tooling, installation, commissioning, training and spare parts Owner: Sales
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Key Takeaways

1 Pakistan's plastics products market was estimated at USD 460 million in
2025 and is forecast to reach USD 603 million by 2032 at a 4.7% CAGR,
with laminated plastics plate, sheet and shape tracked as a distinct
segment.

3 No credible public figure exists for Pakistan's plate and sheet extrusion

line market; any sizing must be built bottom-up and labelled as an estimate.

5 Buyers are highly price-sensitive, expect OEM/wholesale pricing with
clear lead times, and commonly receive 30- to 90-day credit - service and
financing, not headline price alone, are the realistic differentiation levers.

Pakistan / Sheet extrusion machinery / 7 October 2026

2 Pakistan imported USD 2.78 billion of plastics and articles in 2025,
confirming a large downstream base that local sheet and plate extrusion
can partially serve.

4 Chinese suppliers, led by Jwell with approximately USD 400 million in
annual machine sales and over 5,000 lines installed globally, dominate the
competitive landscape alongside Taiwanese and European builders.
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+ COST STRUCTURE

See what the unit really carries.

BEST

Stack order: Ex-works / FOB China price, Ocean freight (40ft, China to Karachi), Marine insurance, Customs clearance and brokerage, Inland transport Karachi to Lahore/Faisalabad, Installation, commissioning and
training, Warranty spares kit and consumables, Agent commission.

Chart shows the sum of monetary component assumptions per line, BEFORE import duty and sales tax. The source gives these taxes as percentage scenarios, so they are not added as dollar amounts. This subtotal is
not a landed-cost quotation.
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Landed Cost Model

The figures below are source-report estimates or scenarios, not a quotation
from the featured supplier. Confirm assumptions and actual costs before
committing.

Ex-works / FOB China price

Best: USD 120,000
Base: USD 165,000
Worst: USD 240,000

Note: Assumption based on Chinese OEM positioning (Jwell, POLYTECH,
grade D); actual quotes required.

Pakistan / Sheet extrusion machinery / 7 October 2026

Currency: USD. Per unit: one complete PP/HDPE sheet and plate extrusion
line, 800mm width, 400 kg/hr, including extruder, die, calender, cooling,
haul-off and cutter.

Ocean freight (40ft, China to Karachi)

Best: 1,550
Base: 1,800
Worst: 2,050

Note: Sourced range from tonlexing, grade D; oversized line components
may need flat-rack or breakbulk.
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Landed Cost Model

Marine insurance
Best: 600

Base: 900

Worst: 1,400

Note: Assumption: 0.4-0.6% of CIF value for heavy machinery.
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Import duty (PCT Chapter 84, machinery)

Best: 0
Base: 5

Worst: 10

Note: Assumption: many plastic processing machines attract 0-5% under
Pakistan Customs Tariff; exact PCT line must be confirmed with a broker

(FBR, grade A).
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Landed Cost Model

Sales tax / regulatory duty at import Customs clearance and brokerage
Best: 0 Best: 400

Base: 17 Base: 700

Worst: 17 Worst: 1,200

Note: Assumption: standard sales tax rate applied on CIF+duty; Note: Assumption based on typical Karachi clearance fees.

recoverable for registered manufacturers but a cash-flow item.
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Landed Cost Model

Inland transport Karachi to Installation, commissioning and training
Lahore/Faisalabad Best: 4,000

Best: 500 Base: 8,000

Base: 900 Worst: 15,000

Worst: 1,500 Note: Assumption: 2-4 engineer-weeks including flights, visas and local

. . support.
Note: Assumption; oversized loads cost more.

Pakistan / Sheet extrusion machinery / 7 October 2026 22 | MARKET INTELLIGENCE / 54



ChinaConnect247 MARKET INTELLIGENCE

+ 22 | MARKET INTELLIGENCE / CONTINUED

Landed Cost Model

Warranty spares kit and consumables Agent commission

Best: 3,000 Best: 3,000

Base: 6,000 Base: 6,000

Worst: 10,000 Worst: 12,000

Note: Assumption: screws, barrels, heaters, dies spares held locally. Note: Assumption: 2-5% of contract value to a local indentor.
True landed cost (base case) Distributor sale price

Source estimate: USD 145,000-340,000 per line, base case approximately Source estimate: USD 210,000-260,000 base case to the converter

USD 190,000-210,000
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Landed Cost Model

Retall price Distributor margin

Source estimate: Not applicable: retail this is capital equipment sold direct Source estimate: 10-18% for a local agent/indentor
or via agent, not

Importer gross margin Contribution per unit
Source estimate: 18-28% on the machine, plus spares and service Source estimate: USD 35,000-55,000 per line in the base case
Assumptions behind these figures « All figures are calculated estimates unless a source is named.
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Landed Cost Model

* PCT classification and duty rate must be confirmed with a licensed « Sales tax treatment depends on whether the buyer is a registered
customs broker; the 0-10% range is an assumption. manufacturer.

* Freight is based on a 40ft container; larger lines may need flat-rack or * No Pakistan-specific extrusion line price data was found in the evidence
breakbulk at higher cost. set.
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Break-Even Analysis

Before using this calculation

Inventory and working capital are cash requirements, not all fixed
expenses. The source break-even estimate is provisional: separate

investment, inventory and operating costs before making a commitment.

Pilot demo machine or showroom unit
(depreciated) USD 25,000-50,000:

Pakistan / Sheet extrusion machinery / 7 October 2026

MARKET INTELLIGENCE

The figures below are source-report estimates or scenarios, not a quotation
from the featured supplier. Confirm assumptions and actual costs before
committing.

Agent retainer and travel (12 months) USD
15,000-30,000:
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Break-Even Analysis

Trade show presence (Plastipak / ITIF Asia
or equivalent) USD 8,000-15,000:

Legal, registration and compliance USD
5,000-10,000 Total setup cost USD
63,000-125,000:
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Local spares stock and service tooling

USD 10,000-20,000:

USD 35,000-55,000 per line Contribution

per unit:
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Break-Even Analysis

Break-even volume 2-3 lines:

Estimated time to break even 18-30
months:
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0.1-0.2 lines per month (1-2 lines per year)
in the first 18 months Conservative monthly

sales:

Assumptions
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Break-Even Analysis

* No Pakistan-specific sales velocity data was found; the monthly sales « Contribution assumes the base-case landed cost and sale price.
figure is an inference.

» Setup costs are estimates and exclude working capital for machine
inventory.
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ldeal Product Specification

Source this Quote a 600-1200mm single-screw PP/HDPE sheet and plate
line, 300-500 kg/hr, with full downstream and a 12-month spares kit, landed
under USD 210,000.

Screw and barrel

Requirement: Single-screw, 90-120mm, 30-33 L/D, bimetallic barrel

Why it matters: Single-screw lines hold ~42.5% of the global market
(Growth Market Reports, grade C) and are the cost-effective workhorse for
PP/HDPE sheet.

Sheet width

Requirement: 600-1200mm adjustable

Why it matters: Matches the most common Pakistani converter output sizes
for packaging, construction and industrial sheet.
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Output
Requirement: 300-500 kg/hr

Why it matters: Balances capital cost against viable unit economics for a
mid-size converter.
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ldeal Product Specification

Sheet thickness Downstream
Requirement: 1-30mm Requirement: Three-roll calender, cooling rollers, haul-off, automatic cutter
Why it matters: Covers packaging sheet through thicker industrial plate. Why it matters: Thickness uniformity and surface finish are the main quality

complaints on low-cost lines.

Control system Electrical
Requirement: PLC with touchscreen HMI, thickness feedback Requirement: 380-415V, 50Hz, three-phase
Why it matters: Reduces waste and operator dependence; increasingly Why it matters: Matches Pakistani industrial power supply.

expected by buyers.
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ldeal Product Specification

Documentation Warranty
Requirement: English manuals, CE or equivalent safety marking, spare Requirement: 12 months on parts, 24 months on screw and barrel
parts list

Why it matters: Standard expectation in the region.
Why it matters: Required for customs, insurance and local maintenance.

Spares Target FOB price
Requirement: 12-month consumable kit shipped with the line Requirement: USD 120,000-240,000 depending

Why it matters: Avoids downtime and builds service revenue. Why it matters: on width, output and downstream scope

Pakistan / Sheet extrusion machinery / 7 October 2026 24 | MARKET INTELLIGENCE / 64



ChinaConnect247 MARKET INTELLIGENCE

+ 24 | MARKET INTELLIGENCE / CONTINUED

ldeal Product Specification

Target MOQ Deal breakers

Requirement: 1 line

* No local service engineer or partner within 48 hours of the customer site * No English documentation or spare parts list

* No demonstrated installation in a comparable emerging market * Inability to provide a reference visit to an existing installation
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Questions to Ask a Supplier

1

How many sheet/plate extrusion lines have you installed in Pakistan or

comparable South Asian markets in the last 5 years? Why: Proven regional
installation is the strongest predictor of after-sales capability. Good answer:
At least 3-5 installations with named references and contactable customers.

3

What is the lead time from PO to shipment, and what is the payment
schedule? Why: Cash-flow planning for the importer. Good answer: 90-150
days lead time, 30% advance, 70% against shipping documents.
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2

What is the guaranteed output and thickness tolerance on PP and HDPE?
Why: Output and tolerance drive the buyer's unit economics. Good answer:
Written guarantee of kg/hr and +/- 0.05mm thickness tolerance at stated
conditions.

4

Who installs and commissions the line, and who pays for travel and visas?
Why: Installation cost and delay risk are major hidden costs. Good answer:
Supplier provides engineers; buyer covers local costs, supplier covers
international travel.
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Questions to Ask a Supplier

3)

What spares are recommended for the first 12 months, and what is the
price list? Why: Spares availability determines uptime and service revenue.
Good answer: Itemised spares list with prices and lead times.

What is the warranty and response time for a breakdown? Why: Downtime
is the buyer's biggest fear. Good answer: 12-month parts warranty, remote
support within 24 hours, on-site within 7 days.
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6

Can you provide CE or equivalent safety certification and English
documentation? Why: Needed for customs, insurance and operator safety.
Good answer: Yes, with certificates and English manuals.

8

Can we visit a running installation before we commit? Why: Reference visits
de-risk the purchase for both parties. Good answer: Yes, at least one
running line in the region.
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Questions to Ask a Supplier

9

What is your policy on training the buyer's operators and maintenance
staff? Why: Operator skill determines whether the line performs as
specified. Good answer: On-site training for 3-5 operators plus a
maintenance manual.
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Companies Worth Approaching

These are prospects or comparison companies named in the source report,

not confirmed partners, authorised distributors or endorsements. Verify JWG” MaChIr_]ery (Chlna)
their current scope before contacting them. httpS/ / WWW.JWG”GXtFUSlOﬂ .Com

Type: Competitor / potential partner OEM

Why they fit: Largest Chinese extrusion machinery producer with sheet and
plate lines; could be a sourcing partner or benchmark.

Who to ask for: Benchmark and possible OEM partner
Priority: A
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Companies Worth Approaching

POLYTECH (China)
https://polytechme.com

Type: Competitor / potential partner OEM

Why they fit: Supplies PVC foam board, PP hollow sheet and TPO sheet
lines; 800+ roofing sheet lines delivered worldwide.

Who to ask for: Benchmark and possible OEM partner
Priority: A
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Suzhou Jwell Machinery

https://www.jwellplas.com

Type: Competitor / potential partner OEM

Why they fit: Exports PP, PE, ABS, PVC thick plate extrusion lines and
claims 5,000+ lines installed globally.

Who to ask for: Benchmark and possible OEM partner
Priority: B
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Companies Worth Approaching

Metro Cash & Carry Pakistan (with Habib
Group) https://www.metro.pk

Type: Wholesale / cash-and-carry retailer

Why they fit: Operates self-service wholesale outlets in Karachi, Lahore and
Islamabad; a channel for downstream plastic sheet products, not
machinery.

Who to ask for: Channel intelligence only

Priority: C
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Rehman Industry
https://renmanindustry.com

Type: Plastic injection moulding contract manufacturer, Gujranwala

Why they fit: Active Pakistani plastics converter with packaging and tooling
capability; a realistic profile of the buyer type to target.

Who to ask for: Buyer profile reference

Priority: B

26 / MARKET INTELLIGENCE / 71


https://www.metro.pk
https://rehmanindustry.com

ChinaConnect247 MARKET INTELLIGENCE

+ 26 / MARKET INTELLIGENCE / CONTINUED

Companies Worth Approaching

King Melamine Products Polysel (Private) Ltd

Type: Plastic packaging company, Pakistan

Why they fit: Listed Pakistani plastic packaging company; potential
converter buyer profile.

Type: Plastic products manufacturer, Pakistan

Why they fit: Listed Pakistani plastic products company; potential converter

buyer profile.

Who to ask for: Buyer profile reference Who to ask for: Buyer profile reference

Priority: C Priority: C
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Product-Market Fit by Segment

Packaging sheet converters Construction and roofing sheet producers
Their need: PP/HDPE sheet for food and industrial packaging Their need: PVC/PP roofing and formwork sheet lines

Fit: Strong Fit: Strong

Price sensitivity: High Price sensitivity: Medium

Sales difficulty: Medium Sales difficulty: Medium

Industrial and automotive sheet fabricators Recycled plastics processors

Their need: ABS, HDPE and PP plate for fabrication Their need: Lines capable of running recycled feedstock

Fit: Moderate Fit: Moderate

Price sensitivity: Medium Price sensitivity: High

Sales difficulty: High Sales difficulty: Medium
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Product-Market Fit by Segment

Small job shops and startups

Their need: Low-cost entry-level lines
Fit: Weak

Price sensitivity: High

Sales difficulty: High

Pakistan / Sheet extrusion machinery / 7 October 2026 27 | MARKET INTELLIGENCE / 74



ChinaConnect247

+ 28 / MARKET INTELLIGENCE

MARKET INTELLIGENCE

Who Should NOT Enter This Market

Small trading company with no technical
service capability

Investor seeking short payback under 12
months

Supplier of consumer-grade plastic sheet
or finished products
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Extrusion lines require installation, commissioning and ongoing spares
support; a pure trader will lose the account at first breakdown.

Capital equipment sales cycles in Pakistan are long and the buyer pool is
small; payback is realistically 18-30 months.

This is a machinery category, not a consumable; the buyer is a converter,
not a retailer.
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Who Should NOT Enter This Market

: : : Relationship-driven procurement and after-sales expectations make a local
E)_(porter eXpeCtlng tO Se” IntO PakIStan agent or service partner effectively mandatory.
without a local partner

Pakistan / Sheet extrusion machinery / 7 October 2026 28 /| MARKET INTELLIGENCE / 76



ChinaConnect247 MARKET INTELLIGENCE

+ 29 / MARKET INTELLIGENCE

Validate Before You Invest

n Actual number of Pakistani converters actively buying sheet/plate n Prevailing landed price of comparable Chinese and Taiwanese lines in
extrusion lines How: Commission a customs data pull on PCT Chapter 84 Pakistan How: Obtain 3-5 real quotes from Chinese OEMs and compare
extrusion machinery imports for the last 24 months Why: Determines with any local agent pricing Why: Sets the price ceiling and margin
whether the addressable buyer pool is large enough to justify entry. envelope.

n Exact PCT classification and duty rate for sheet extrusion lines How: n Whether PSQCA mandatory certification applies to this machinery How:
Engage a licensed Karachi customs broker and request a written Check the PSQCA mandatory products list and confirm with the authority
classification opinion Why: Duty and sales tax materially change landed Why: Non-compliance can block customs clearance.

cost.
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Validate Before You Invest

n Availability and quality of local installation and service engineers How:
Interview 3-5 Pakistani plastics converters about their current service
arrangements Why: After-sales capability is the main differentiator in capital
equipment.
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What We Know and What We Do Not

Known * Pakistan has an active plastics processing industry and a growing plastics
products market

» Karachi is the primary import gateway and distribution hub * PSQCA and FBR govern standards and customs respectively
» Chinese OEMs dominate the global supply of sheet and plate extrusion Likely
lines
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What We Know and What We Do Not

» Demand for sheet and plate lines is concentrated among a small number * Buyers prefer suppliers with local service presence
of mid-size converters

» Payment terms will involve advance and letter of credit * Price competition from Chinese and Taiwanese OEMs is intense

Unknown * Actual annual import volume of sheet/plate extrusion lines into Pakistan
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What We Know and What We Do Not

* Names and contact details of active Pakistani buyers * Prevailing transaction prices in Pakistan

* Whether any Pakistani converter has bought a new sheet line in the last ¥ :

it Needs verification

* PCT classification and duty rate for the specific line configuration * PSQCA applicability to this machinery category
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What We Know and What We Do Not

* Availability of qualified local service engineers » Whether a local agent already represents a competing OEM
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Evidence Quality

A government or regulator - B industry body - C research firm - D trade
observation - E estimate or inference

Pakistan plastics products market
estimated at USD 460m in 2025, growing
4.7% CAGR to 2032

Grade: C

Basis: 6Wresearch industry report
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Overall evidence grade: D Most evidence is global market research (grade
C) or distributor/retailer observation (grade D). No Pakistan-specific
extrusion line import volumes, buyer names or pricing were found. Treat all
figures as indicative.

Global plastic extrusion line market USD
8.28bn in 2025 to USD 14.11bn by 2034 at
9.9% CAGR

Grade: C
Basis: Growth Market Reports
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Evidence Quality

Single-screw extrusion lines hold Sea freight China to Pakistan is USD
approximately 42.5% of the global market 1,550-2,050 per 40ft container, 12-18 days
Grade: C transit

Basis: Growth Market Reports Grade: D

Basis: Freight forwarder published rates
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Evidence Quality

PSQCA is Pakistan's national standards Pakistan Customs uses 8-digit PCT codes
body and operates mandatory conformity under the Customs Act 1969
assessment for regulated products Grade: A

Grade: A Basis: Federal Board of Revenue

Basis: trade.gov country commercial guide and PSQCA
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Evidence Quality

Pakistan's wholesale market has roughly Pakistan imports of plastics and articles
3,000-4,500 large wholesalers with Karachi were USD 2.78bn in 2025
as the main distribution center Grade: B

Grade: A Basis: UN COMTRADE via Trading Economics

Basis: trade.gov country commercial guide

Pakistan / Sheet extrusion machinery / 7 October 2026 31/ MARKET INTELLIGENCE / 86



ChinaConnect247 MARKET INTELLIGENCE

+ 90-DAY ROADMAP

Validate. Build. Measure.

01 02 03

Days 0-30 Days 31-60 Days 61-90

Interview converters, obtain written Validate resin trials, acceptance criteria, Seek qualified buyer letters of intent;
customs advice and compare exact line quotations and local service capability. proceed only when the source decision
configurations. gates are met.

A conditional action plan, not a guaranteed 90-day launch. The source gives 6-12 months to a first delivered line. The 90-day plan validates leads; it does not promise a delivered machine.
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30 /60 /90 Day Plan

0-30 days Evidence gathering and buyer mapping « Commission a customs data pull on PCT Chapter 84 extrusion machinery
imports into Pakistan for the last 24 months

* Identify and rank the top 20 Pakistani plastics converters by size and * Obtain 3-5 real quotes from Chinese and Taiwanese OEMSs for a
product mix comparable line

» Engage a Karachi customs broker for a written PCT classification and duty * Check PSQCA mandatory product list for applicability 31-60 days Buyer
opinion conversations and partner selection
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30 /60 /90 Day Plan

* Interview at least 10 Pakistani converters about current capacity, pain
points and buying plans

« Attend or gather intelligence from a Pakistani plastics trade show

* Draft a pilot proposal with one OEM partner and one local agent 61-90
days Pilot commitment and first order pursuit
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« Shortlist 2-3 local industrial machinery agents or indentors with converter
relationships

* Build a detailed landed-cost model using real quotes and the broker's duty
opinion

+ Sign a non-exclusive pilot agreement with one OEM and one local agent
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30 /60 /90 Day Plan

* Place a refundable deposit or secure a demo unit for local demonstration * Run at least 3 face-to-face technical presentations with qualified buyers

* Negotiate terms for the first line, including spares and service * Set a go/no-go review at day 90 based on signed letters of intent

Go / No-Go trigger At least two qualified Pakistani converters sign
non-binding letters of intent to purchase a line at the target price within 90
days, and the customs broker confirms a duty rate at or below 5%.
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Alternative Markets to Consider

Bangladesh Vietnam

Why consider it: Large and growing plastics processing base with similar Why consider it: Fast-growing plastics and packaging manufacturing hub
import dynamics and Chinese supplier presence. with more foreign investment and clearer import procedures.

Versus this market: Similar Versus this market: Easier

Egypt Uzbekistan

Why consider it: Large plastics processing sector serving Africa and the Why consider it: Emerging plastics processing market with less competition
Middle East, with established machinery import channels. from established agents.
Versus this market: Similar Versus this market: Harder
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Sources

Pakistan Plastics Products Market | CAGR, Plastic Extrusion Line Market Size & Share
Share & Size 2026 | USD 14.11 Bn by 2034
https://www.6wresearch.com/industry-report/pakistan-plastics-products-ma https://growthmarketreports.com/report/plastic-extrusion-line-market

rket-2020-2026

Extrusion Sheet Market Share Analysis Extruded Plastics Market Size, Share
Report 2026-2030 Report 2026-2030
https://www.thebusinessresearchcompany.com/report/extrusion-sheet-glob https://www.thebusinessresearchcompany.com/report/extruded-plastics-glo
al-market-report bal-market-report

Pakistan / Sheet extrusion machinery / 7 October 2026 34 /| MARKET INTELLIGENCE / 92


https://www.6wresearch.com/industry-report/pakistan-plastics-products-market-2020-2026
https://www.6wresearch.com/industry-report/pakistan-plastics-products-market-2020-2026
https://growthmarketreports.com/report/plastic-extrusion-line-market
https://www.thebusinessresearchcompany.com/report/extrusion-sheet-global-market-report
https://www.thebusinessresearchcompany.com/report/extrusion-sheet-global-market-report
https://www.thebusinessresearchcompany.com/report/extruded-plastics-global-market-report
https://www.thebusinessresearchcompany.com/report/extruded-plastics-global-market-report
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Sources

Pakistan Imports of Plastics and articles -
2026 Data 2027 Forecast

https://tradingeconomics.com/pakistan/imports/plastics

Pakistan - Standards for Trade

https://www.trade.gov/country-commercial-guides/pakistan-standards-trade
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Pakistan - Distribution and Sales Channels

https://www.trade.gov/country-commercial-guides/pakistan-distribution-and
-sales-channels

Pakistan PSQCA Certification Services |
PSQCA Product Compliance

https://www.ipcgcglobal.com/en/regiondetails.asp?id=46
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Sources

Micro-sectoral study on plastics - Greening 20ft 40ft container shipping costs from
challenges and opportunities (UNCTAD) China to Pakistan
https://unctad.org/system/files/information-document/unda2030d32-pakista https://www.tonlexing.com/20ft-40ft-container-shipping-costs-from-china-to-
n-plastics_en.pdf pakistan/
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https://www.tonlexing.com/20ft-40ft-container-shipping-costs-from-china-to-pakistan/
https://www.tonlexing.com/20ft-40ft-container-shipping-costs-from-china-to-pakistan/
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Sources

This report is compiled from publicly
available third-party sources extrusion line
buyers was conducted. Figures for the
Pakistan plastics specifically, and no
verified line-level market size, price list or
should verify PCT classifications, duty
rates and PSQCA requirements
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Sources

and does not constitute investment, legal or customs advice. No primary
market survey of Pakistani products market cover the broader category
rather than plate and sheet extrusion lines duty rate for this equipment was
found in the evidence. All estimates are labelled as such. Readers with a
licensed customs broker and the relevant Pakistani authorities before
committing capital.

Pakistan / Sheet extrusion machinery / 7 October 2026 34 | MARKET INTELLIGENCE / 96



ChinaConnect247 MARKET INTELLIGENCE

+ WORK WITH US

From a report to a real next step.

1 2 3

Understand Coordinate Build your own

My Fair organizes supplier intelligence, products Ask about supplier follow-up, factory visits, Need this workflow for your business?

and public-source evidence. Al supports analysis quotations, OEM/ODM, packaging and document StructuredLayer can discuss a custom

and language understanding; it does not certify a coordination. Scope, qualified partners, fees and Al-assisted system built around your team and
supplier. timelines are agreed individually. requirements.

ChinaConnect247 is operated by StructuredLayer.

inquiry@chinaconnect247.com | WhatsApp +971 52 577 8897 | WeChat chinaconnect247

Instagram @structuredlayer « www.chinaconnect247.com ¢ Alipay, crypto, bank transfer, PayPal and Skrill. WhatsApp or WeChat us for payment details.
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